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TALKING RATE REDUCTION 


ALSO OF LIMITING BROKERAGES. 


Allegheny County Board Members Dis- 
cuss Matters of Common Interest 
With Company Managers. 


As the result of a series of confer- 
nees had by a committee representing 
the Allegheny County Board of fire 
Inderwriters, with company officers at 
New York, Philadelphia and Hartford, 
during the past week, it is probable 
hat rates upon dwellings throughout 
Greater Pittsburg and its environs 
vill be substantially reduced; such ac- 
tion, if it be determined upon, to be 
made co-incident with the regulation 
of brokerages in the territory named. 

Fully a year ago the Allegheny 
County Board, acting in conjunction 
with a committee of five, representing 
company head offices, undertook the re- 
vision of the constitution and by-laws 
of the local organization. The work 
progressed to such a degree that th 
reforms tentatively determined upon 
were printed and circulated among tie 
association members. Opposition ‘to 
certain of the changes developed to an 
extent sufficient to accomplish their de- 
feat—temporarily at least. The revi- 
sion committee however kept at work, 
and in line with its labor came fast 
last week, seeking hints from the head 
offices. 

The suggestion of the agents that 
minimum tariffs upon brick dwellizgs 
be reduced from 70 to 50 cents for 
hree years, as a basis, found favor 
with the managers, provided the change | 
was accompanied by a regulation of 
brokerages. A schedule of 10, 15 and 
25 per cent, such as is in force in New- 
ark, it was felt would be an equitable 
one; the agent to get an overriding of 
not to exceed ten per cent. 

A diversity of opinion developed as to 
the desirability or practicability of limit- 
ing the number of agents a company 
might appoint in Allegheny county, 
and, it is not likely this point will bh: 
pressed. The committee, of which G. 
M. McCandless and J. S. A. Alexander, 
of the executive committee of the Alle- 
gheny County Board, were members 
will make its report to the association 
when definite action may be looked for. 





OFFERS 40 PER CENT. 


Willing to Buy Up Claims Against the 
Southern of New Orleans. 


Forty per cent. is the latest offer 
made by the Assets Realization Com-| 
pany for the purchase of approved aud 
adjusted claims against the Southern 
Insurance Company of New Orleang 
The latest statement of the receiver of 
the concern showed assets of $552,090, 
with liabilities of $950,000. | 
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NATIONAL 
SURETY 
COMPANY 


Gross Premiums Written in 1909 
Net Premiums Written in 1909 
Net Income from all 


Income over Losses and Expenses 


sources 


Increase in Surplus (Earned) 

Dividends Paid: Cash 
Stock 

Capital January Ist, 1910 


a3 cc “ 


Surplus 
Assets - - - 
Cash on hand in Banks 


Management expense to net premiums written 46.S9 per cent 


Losses paid to net premiums written 19.05 per cent 


We bond more people than any other surety 


company in the world. 


Our bonds protect more people than the bonds 


of any surety other company in the world. 


CAPITAL $750,000.00 SURPLUS $1,004,769.40 
“AMERICA’S LEADING SURETY COMPANY” 


NATIONAL SURETY COMPANY 


115 Broadway New York 


Telephone 7870 Cortlandt 





$3.00 a Year: l5e 


TRAVELERS TEST CASE 


AS TO MEANING OF SECTION 97, 


pel ( ‘opy 


Points Involved in Decision Which 
Nullifies Somewhat Expense Limi- 
tation Law of New York. 


Among insurance men there is a feel- 
ing that court decisions, rulimgs, etc., 
are taking the “sting” out of Section 97 
of the New York Insurance Law which 
limits the expense at which new insur- 
which 


ance can be maintained, and 


strenuous ypposition 


caused most I 


among companies and agents through- 
out the country. As originally con- 
strued the terms of the law were appli 
cable to the individual agent, but this 
has been modified so that 
gate expense ol 
as applied to the 
for is taken as 
nation as to whet 
kept or not 
Not Retroactive. 

The decision in the case 

Mutual Lif 


was decided that the 


Vs Security 


not retroactive, and 
binding on contract 
State and already i 
jolt for the law 
friendly one for the p 
taining whether the 
continue o compensate 
agent for business on th 
to the enactment of the 
i w he t bes 

ing to the terms of 
force 


Phen of « 


28, 1909, reversing a judgm 
December 14, 1908, sustair 
rer of defendant (Supt 
Hotchkiss) to tl 
ion was in equity brought 
superintendent 

from revoking a certificate 

plaintiff, a foreign corporat 

izing it to transact the bus 

insurance in this State on 

that it failed to comply wit 

of the insurance law. Sect 

the amount which may be 

a life insurance company 

year for new business The 

claimed that it is entitled to 

new business in each year the 

sum to which the assumed 

gains for the first five years of 

ance would amount, computed 
matically, irrespective of whether 
amount is greater than the 

premium actually received 
Hotchkiss contended that the stat 
permits only those mortality gains 
tually included in the premium receiv- 
ed to be so used, and that even all of 
this amount cannot be used, but that 
the statute requires that a sum be re- 
tained by the company sufficient to 


the complaint 


the State 








carry the particular policy until the 
next premium is due. 

As above stated, the 
in favor of The Travelers. 
Another Favorable Move. 

It is believed that the recommenda- 
tion of Superintendent Hotchkiss as to 
Monthly Premium Policies in amounts 
of $3,000 if put into effect, would wipe 
out the last “terror” of Section 97. 

This recommendation was printed in 
full in our issue of January 20, 1910. 


decision was 





R. S. BOYNS COMES EAST. 





Will Manage Pacific Division of Pru- 
dential From Home Office. 





The progress of the Pacific Division 
of the Ordinary Department of the Pru- 
dential which was formed about a year 
ago, and which has been under the sup- 
ervision of Supervisor of Ordinary 
Agencies George B. Speer, assisted by 
Assistant Supervisor Robert S. Boyns, 
to warrant the selec- 


has been such as 
tion of a Manager for the Department, 
the selection being Mr. Boyns who wiil 


make his headquarters at the home of- 
fice instead of San Francisco as hereto- 
fore. Mr. Boyns will have as assistant, 
William H. Beal, who will have charge 
of the San Francisco office. 

‘Yhe Pacific Division includes the fel- 
lowing States: California, Oregon, 
Washington, Montana, Idaho, Wyoming, 
Nevada, Utah, Colorado, Arizona, New 
Mexico, North Dakota, South Dakota, 
Nebraska and Kansas. 


Northwestern National Life. 


The twenty-fourth annual statement 
of the Northwestern National Life of 
Minneapolis gives substantial evidence 
of continued advancement under the 
present administration. Since Presi- 
dent L. K. Thompson took charge five 
years ago there has been paid to 
policyholders and beneficiaries $3,659, - 
266; an increase in ledger assets of $2,- 
729,517 and a surplus of $253,294 
created. 

The company now has assets of $5,- 
94: Of this amount $5,150,388 rep 
resents reserves on outstanding poli- 
$279,970 has been set aside as a 
liability under the head “deferred divi- 
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cies. 


dends, life and savings policies,” and 
$62,906 for dividends payable during 
1910. In addition to providing for all 


contingencies the has .a sur- 
plus of, $253,294. 


Its record during 1909 showed a Total 


company 


Income of $1,526,777; excess income 
over disbursements, $281,297; paid to 
policyholders and beneficiaries, $909,- 


244; increase in surplus, $49,488. 

The company has a total insurance 
in force of $25,026,158, and has paid $8,- 
242,771 to policyholders since organiza- 
tion. In an editorial on January 6. we 
called attention to the excellent char- 
acter the company’s present man- 
agement. 


ot 


Over 100 Per Cent. Gain. 


The Reliance Life has started off 
1910 by doubling the business of Janu- 


ary 1909 during the past month, with 
$50,000 to spare. General Manager 
Furman says they will duplicate the 


feat during February 
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RESULTS OF FRATERNALISM. 





Elderly Man in Reduced Circumstances 
Burdened With High 
Assessments. 





A reader of The Eastern Un- 
derwriter, who by the way is one of the 
best posted men of the country in the 


| 
| 
| 
| 


science and practice of fire underwrit- | 


ing, makes the following inquiry: 

“Can you tell me anything about the 
Royal Arcanum? An elderly man is 
paying high premiums; he is reduced 
in circumstances and is disposed to 
cease paying the premiums. Is this 
wise or could he obtain from the Royal 
Arcanum a loan upon his policy? 1 
understand he has been insured with 
them for about 30 years.” 

This portrays the old, old heartbreak- 
ing story which has applied to the pre- 
dicament of thousands who were so un- 
fortunate as to cast their lot with fra- 
ternal or assessment associations. With 
increasing age, which in a large per- 
centage of instances means a decrease 
in earning capacity, comes higher and 
more frequent assessments, and the 
certificate-holder is confronted with a 
serious predicament. To pay the de- 
mands made is almost an impossibility 
and can only be done at a tremendous 
sacrifice. 

Unfortunately insurance protection is 
desired at that time as much, if not 
more than ever. Difficult as compli- 
ance with the demands for payments 
seem, the problem of getting along 
without insurance even more per 
plexing. 

What 
surance 


is 


Shall the in- 


the 


is the solution? 
be discontinued? If 
payments—thirty years in this case 

must be treated as covering current 
protection. There is no cash surrender, 
loan, paid-up or extended insurance 
valine. If certficate ho'der in a 
precarious, physical condition, it would 


so, 


the 


is 


seem wise to continue the insurance, 
but if likely to survive a reasonable 
period of years, a person would be a 


gainer by dropping out and if possible 





secure a policy in a regular reserve 
company. 
Protects Its Agents. 
A news item to The Eastern Under- 


writer states that a Los Angeles com- 
mittee consisting of W. W. Woods, C. 
E. Fredericks and F. N. Coffin, has sent 
the following telegram to the home 
office of the Columbian National Life: 
Representing stockholders of the 
Pacific Coast agency we desire to 
know what position they are placed 
in by the resignation of Julius 
Bohm and what the Columbian Na- 
tional will do for their protection. 
Mr. Coffin of this committee was 
formerly with the agency as superin- 
tendent of agents. 
Without having learned the company’s 
reply it safe to predict that the 
agent’s interest will be fully protected. 


is 





Increasing Dividends. 





During the year 1908 the New York 
Life paid in dividends to policyholders 
$6,042,394; during 1909, $7,234,941, and 
will pay this year $8,844,108. A gain 
of over 46 per cent. in two years 
going some. 


is 
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——_—_—_—-L. G. FOUSE, President 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


OF PHILADELPHIA 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply tt ALEXANDER McHNIGHT / 
BROAD STREET 
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Good Insurance Men 

are looking for bettering their positions by selling HIGHER 
CLASS goods at increased commissions. Those are the class of ‘ 
men we want to hear from. 
Our company is STRONG, CONSERVATIVE, BUT EX- [| 
TREMELY AGGRESSIVE. 
If you would like to work under such a BANNER, address 
with full particulars to f 
No. 2 THE FASTERN UNDERWRITER 

105 William Street : 

New York City [ 
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H. W. BENNETT, President C, F. COFFIN, 2nd Vice-President 
W. S. WYNN, Vice-President ALBERT SAHM, Treasurer 


The State Life Insurance Company 
INDIANAPOLIS, INDIANA 


UNEQUALLED IN SOLID ACHIEVEMENT 
Assets Dec. 31, 1908, $7,378,853.44 Surplus, 1908 $860,562.00 
Assets Dec. 31, 1909, $8,580,830.58 Surplus, 1909 $1,174,606.34 
GROWTH UNPARALLELED 
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Gain in Admitted Assets Surplus 
1907 —— $1,001,409,.00 $27,775.00 
1908—— $1,023,700.00 $ 153,161.00 
1909—— $1,201,977.14 $314,044.74 


EIGHT MILLION DOLLARS IN SECURITIES 
For the Sole Benefit of the Policyholders 
DEPOSITED WITH THE STATE OF INDIANA 
This is $848,861.00 More Than is Required By Law 
A DIVIDEND PAYING COMPANY 
Five State Managers and One Hundred Agents Wanted At Once 
UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 
Liberal Commissions Renewals on New Plan — Contracts Direct With Company 
dress All Communications on Agency Matters 


Ad t 
CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 








[ NSURANCE MEN will Note the signifi- 
cant increase in The Northwestern’s 
new business during the past four years. 
IMPORTANT FACTS relating to this 
business are shown by the following per- 


The Northwestern 


Mutual Life Insurance Co. 


Mil k centages: Mertali \ 
ee penses ity nterest 
of Milwau 1905 1215 67 4.73 
GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. 8S. HATHAWAY, Secretary 1907 11.81 58 4.76 
1908 10.76 59 4.84 


New Business Paid-For It is capable of easy demonstration that 


The Northwestern is the best Company to 





1905 - - - $90,334,038 ingure jp. North i 
ee The Northwestern's Poli 

1906 - - - 93,563,452 with its Dividend Options. Paid‘ap and En, 

1907 - = += 102,283,634 dowment Options, Options of Settlement 
andthe Premium Loan feature. 

1908 ‘+ - * 109,773,709 Issues Partnership and Corporation In- 


surance. ; : 
For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 

















OLDEST 
IN AMERICA 


STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street New York, N. Y. 
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of life insurance, competition turns on 
the question of dividends and net cost. 
Deferred dividends having been aban- 
lined, less is left to the imagination 
than formerly; estimates are out of 
date; and actual facts and figures have 
taken the place of fairy tales and iri- 
descent dreams. Past results, obtained 
under conditions as different as possi- 
ble from those now prevailing, still have 
their weight; and a plausible talker may 
urge with some effect alleged existing 
indications as to probable future 
ichievements; but in actual competi- 
tion, nothing tells like the dividends 
be company is paying now on poli- 
cies issued under the “new conditions,” 
ontaining the standard provisions and 
the liberal features of the present day. 


Net Cost Not Only Consideration. 


It must not be assumed, however, that 
he alleged net cost is in all cases con- 
lusive. The contest is not immediate- 
ly determined by deducting the year’s 
ividend from the annual premium. 
Chere is still plenty of fighting ground 
x the agent whose motto is, ‘““Never 
ay die.” There are many varying con- 

ditions and policy provisions to be con- 
sidered. In any question of net cost, 
or example, the reserve basis is an all- 
important consideration. The more 
onservative company, with a 3 per 
ent. reserve, necessarily has a larger 
net premium than its 3% per cent. com- 
vetitor. If the loading be the same in 
both cases, the 3 per cent. company will 
ilso have the larger gross premium, 
ind a larger dividend will be necessary 

order to compete successfully in net 
ost. Assuming, however, that both 
companies have the same rate of mor- 
tality, the 3 per cent. company will 
have the smaller saving from that 
source. To illustrate: the saving in 
mortality is measured by the amount 
at risk. The 3 per cent. reserve of a 
2) payment life, $1,000, age 35, at the 
end of the first year is $220. The 
imount at risk, therefore, ($10,000 
minus $220) is $9,780. The 3% per cent. 
reserve is $195.80, and the amount ar 
risk, therefore, is $9,804.20. Assume 
that each company has say 500 poli- 
ies in force of the kind described, and 
that in each case the number of deaths 
is one less than was anticipated and 
vrovided for. In that case the 3 per 
cent. company would have a total sav- 
ing from mortality of $9,780, while its 

per cent. competitor would save $9,- 
804.20. The difference is not great, 
and it will gradually grow less as the 
policies near maturity, for the amount 
at risk in the last year will be the 
same in each case. 

Gain from Excess Interest. 

On the other hand, the gain from in- 
terest, which, after all, is often the 
chief source of dividends, will be great- 
ly in favor of the 3 per cent. company. 


Assume that each company earns 4% 
per cent. interest. In the case of a 
20-payment life, $10,000 age 35, the 
initial reserve at the beginning of the 
second year is $518.50. The net inter- 
est earned on this amount in excess of 
of 3% per cent. (that is, one per cent.) 
becomes surplus, making $7.77. Tue 
31% per cent. initial reserve is $469.80. 
The net interest on this sum in excess 
of 2% per cent. (that is, one per cent.) 
is surplus, amounting to $4.70. The 3 
per cent. company has a gain from 
interest of $7.77 on each policy, the 
other $4.70. The gain is not great in 
either case in the earlier years, while 
reserves are small; but it grows greater 
with each year (assuming the same 
rate of interest earned) because of the 
increasing reserve. It will not be many 
years until the gain of the 3 per cent. 
policy will greatly exceed that of the 
competing contract. 

From the considerations named it 
will be seen that, while the advantage 
of net cost may at first be in favor of 
the 3% per cent. company, the order 
will inevitably be reversed at an early 
date. Moreover, the fact will of course 
not be overlooked that the 3 per cent. 
policy carries larger cash and loan 
values than the competing contract. 

Various Dividend Methods. 

One company pays a dividend at the 
end of the first year; another not until 
the end of the second year. Manifest- 
ly the comparative net cost is not to be 
determined by deducting the first divi- 
dend in each case from the annual pre- 
mium. The first dividend of the one 
company, paid at the end of two years, 
would naturally be larger than the first 
dividend of the competing company paid 
at the end of one year. It ought like- 
wise to be iarger than the second divi- 
dend of the competing company paid at 
the end of two years; but it would be 
wholly unreasonable to assume that 
it should be equal to the two divi- 
dends of the competing company, 
merely because two premiums have 
teen receivel by each, and two 
years have transpired. In fact, a 
precisely fair comparison, between 
such companies is impracticable and 
there remains abundant material for 
agents to wrangle over. 

Most companies, perhaps all, pay what 
is known as a post-mortem dividend; 
that is a proportionate amount of the 
year’s dividend is paid with the pro- 
ceeds of the policy if the insured dies 
before the end of the policy year, when 
the regular dividend would have become 
payable. A few companies pay a post- 
‘nortem dividend in the first year, on 
the ground that, inasmuch as the divi- 
dend represents merely an overcharge in 
the premium, the heirs of the deceased 
are entitled to the return of his share 
of that overcharge. Most companies 
pay no post-mortem dividend the first 
year. 

A number of companies make the pay- 


THE EASTERN UNDERWRITER 


ment of a dividend the first year con- 
ditional upon the payment of the secona 
premium. Some likewise make subse- 
quent dividends payable on the condi- 
tion that the accruing premium be 
paid. Other companies, objecting to 
forfeitures of surplus under any circum- 
stances, maintain that a dividend once 
apportioned should be paid, whether ac- 
cruing premiums are paid or not. 

Most companies permit cash dividends 
to be applied to the purchase of paid- 
up additions, regardless of physical con- 
dition of the insured. Others insist upon 
a medical examination if previous divi- 
dends have been applied in some other 
way. A sudden determination to apply 
one’s dividends to the purchase of adai- 
tional insurance awakens the suspicion 
that the policyholder is in impaired 
health; and it is argued that the prac- 
tice tends to create an adverse selection 
detrimental to the interests of the whole 
body of policyholders. On the other 
hand, it is claimed that, inasmuch as 
paid-up additions are bought on the sin- 
gle premium plan, and as the number 
of those resorting to the plan because of 
impaired health is relatively small, the 
adverse selection is probably a negligi- 
ble quantity. At the same time, the 
privilege of thus obtaining additional 
insurance, after one hus become unin- 
surable, is one which is valuable to 
every policyholder, and is an option of 
which any one may be glad some day to 
avail himself. 

In one company all annual dividends 
are applied automatically on the anni- 
versary of the policy to the purchase of 
paid-up additions, with the privilege, 
however, of surrendering the addition 
for the corresponding cash dividend if 
desired. That means that if the insured 
dies before drawing his dividend in 
cash, the additional insurance—a much 
larger amount—will be paid with the 
proceeds of the policy. 

Several companies, in case insured 
dies before having elected as to how 
his dividends shall be applied, will per- 
mit his beneficiary or executor to make 
the election and these would naturally 
choose to have the dividend payable in 
additional insurance with the face of 
the policy. This plan has been criti- 
cized as the “insuring of dead men.” It 
differs radically from the preceding 
method, in which all dividends are ap- 
plied automatically to the purchase of 
paid-up insurance, thus affording addi- 
tional protection to every policyholder, 
until the latter has determined what ap- 
plication shall be made of his surplus. 

A very important fact always to bs 
considered is the question whether the 
dividend is applied as a net single pre- 
mium to the purchase of the addition, 
or at the company’s gross single pre- 
mium rates.. In the latter case the 
same amount of cash would buy perhaps 
10 per cent. less of paid-up dividend ad- 
ditions. 

In most companies paid-up additions 
are participating. This means that 
subsequent cash dividends will be larger 
by reason of the existence of any pre- 
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viously accumulated reversionary addi- 
tions. The alert agent will note what is 
the practice of the competing company. 

Points in Dividend Comparisons. 

It will be readily appreciated that, as 
stated above, the dividend comparison 
is not complete with a mere statement 
of premiums, dividends and het cost. 
The watchful, well-informed agent will 
investigate a multitude of other facts 
pertaining to the dividends themselves 
To sum up the points cited, he wil: in- 
form himself as to the practice of the 
competing company in the following 
respects: 

1. Is a dividend payable at the end 
of the first year? 

2. Is the first dividend, whether pay- 
able at the end of the first or second 
year, absolutely payable, whether the 
accruing premium is paid or not? 

3. Are dividends of all other years 
absolutely payable, whether accruing 
premiums are paid or not? 

4. Does the company pay a post- 
mortem dividend? 

5. Is a post-mortem dividend pay- 
able in event of death before the end 
of the first year? 

6. May dividends be applied to pur- 
chase of paid-up additions, regardless 
of physical condition of the insured, 
when the preceding dividend has been 
applied in some other way? 

7. Are dividends applied automati- 
cally on the anniversary of the policy to 
the purchase of paid-up additions, there- 
by furnishing just as much additional 
protection until the insured shall have 
designated some other application there- 
of? 

8. In case of death of the insured 
before the election as to how dividend 
will be applied, may the beneficiary or 
executor elect to take the dividend in 
paid-up insurance to be paid with the 
proceds of the policy? 

9. Are cash dividends applied as net 
single premiums to the purchase of 
paid-up additions, or are they applied 
at the company’s regular gross single 
premium rates? 

10. Are paid-up reversionary addi- 
tions participating? 

11. Are the fractional paid-up poli- 
cies, which are issued as surrender 
values before completion of stipulatea 
premium payments, participating? 

12. Are dividends allowed on extend- 
ed insurance? 

13. Are dividends allowed on the 
twenty or other number of payments 
certain in continuous instalment poli- 
cies? 

Ralph K. Hubbard, assistant manager 
of the Federal Life of Chicago, has be- 
come an enthusiastic admirer of the 
Windy City and predicts that it is the 
coming insurance center. He points to 
the great development in the way of 
insurance institutions throughout the 
West and South and holds that Chicago 
is a natural center. 
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JOHN F. DRYDEN, President 


and earnings. 


YOU WILL BE THE MASTER 


of your own fortunes if you sell life 


insurance for 


THE PRUDENTIAL 


Your ability will regulate your progress 
Write for Agency 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


Home Office, NEWARK, N. J. 
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COL. PRATT WITH PURITAN LIFE. 

Will Have Charge of Agency Organi- 

zation—Other States to Be 
Entered. 


At a special meeting of the board of 
directors of the Puritan Life of Provi- 
dence it has been decided to extend the 
field operations of the company by en- 
tering one or two additional States, and 
gradually build up an agency organiza- 
tion. 

With this object in view the services 
of Col. Le Gage Pratt, well known to 
the life insurance fraternity, have been 
secured as agency manager. 

Col. Pratt has had a wide and valu- 
able experience in life insurance work, 
his previous connection being that of 
vice-president and superintendent of 
agents of the Mutual Benefit Life. This 
position he resigned at the time of his 
election asa member of the Sixtieth Con- 
gress. His knowledge of the business 
and extended acquaintance should ena- 
ble him to build up a productive agency 
force for the company. 

At the above mentioned meeting, the 
report showing the business for last 
year and the company’s financial status 
was presented. Progress was shown 
all along the line. An especially note- 
worthy fact was that during the second 
year of the company’s history, as was 
the case during its first year’s experi- 
ence, not a death loss occurred. This 
stands for strict conservatism of man- 
agement and indicates that the compa- 
ny’s officers regards as more important 
a careful selection of risks than a big 
showing in new business written. 





Security Mutual Life. 


The annual statement of the Security 
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pared with a net loss of $2,737,520 for 


1908. The total insurance in force at 
the beginning of the present year was 
$47,519,316. 

New paid business for last year wa? 
$8,049,811 as compared with $5,489,555 
for the preceding year. President Jen- 
kins calls attention to the following 
facts in connection with the average re- 
serves and annual premium of the 
company: 

“In 1906 the company’s average re- 
serve on each $1,000 of new business 
was $11.84; in 1907 the average was 
$14.42; in 1908 the average was $14.00; 
while in 1909 the average reserve on 
each $1,000 of new business was $20.05. 
In 1908 the company’s average annual 
premium for each $1,000 of new busi- 
ness was $20.66 as against $28.88 in 
1909.” 

Total admitted assets January 1, 
1910, $5,444,047—a gain during 1909 of 
$213,921. Speaking of this latter 
amount, President Jenkins says: 

“In 1909, by reason of the present 
managerent’s active efforts to explain 
to some of its old policyholders the 
conditions of their contracts, a loss re- 
sulted on lien notes, formerly carried 
as assets, in the sum of $422,000. Had 
the present management been content 
to continue these policies, without ex- 
planation, the total gain of assets in 
1909 would have been $635,921; in other 
words, during the past year we have 
substituted $422,000 of cash in place of 
notes of an equal amount. and in addi- 
tion made a gain of $213,921. 

A gain of over $50,000 was made in 
the surplus account during the past 
year notwithstanding the above provi- 
sions. The actual mortality was $64,- 
O86 less than that of 1908. 

The company 
ual increasing 


contemplates a_ grad- 
dividend scale com- 
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for $200,000 during 1910. 





His Adwertisement Paid 


Under date of February 4, 1910, a patron voluntarily writes us as follows: 

“It may interest youto know that through a series of advertisements in The 
Eastern Underwriter, I secured one agent who produced $471,000 of paid business 
during 1909; another who produced $127,000 during 1909 and who I am sure will pay 


“The space I bought from you produced the insurance I desired” 


If this has been his experience, why not yours? 
THE EASTERN UNDERWRITER, 105 William St., New York City 


Rates furnished on request. 














LUNCHEON TO MR. DANNER. 





Vice-President Wilson and Others of 
Home Office Staff Greet 
Baltimore Manager. 


On Thursday of last week a compli- 
mentary luncheon was given the new 
Maryland manager of the Equitable 
Life, W. A. Danner, at the Hotel Bel- 
vedere, Baltimore. 

Among those present from the home 
office were Second Vice-President 
George T. Wilson, W. N. Edelsten, su- 
perintendent of Agency Bureau; E. E. 
Hazell, supervisor of agents for the 
Middle Atlantic States, each of whom 
gave a nice talk. 

Former manager, Joseph Bowes, and 
Geofge C. Jordan, manager at Wash- 
ington, also addressed the gathering. 





HALF MILLION FIRST MONTH. 


Mix’s Men Start Off With 100 
Applications for January. 


R. J. 


The R. J. Mix, New York City agency 
of the Prudential, started off the new 
year by producing 100 applications for 
$500,000 insurance during January. R. 
J. M. says it was clean business—very 


large number of producers. He asks th 
men of his agency to keep close to 
gether. He says: 

“I want you to feel that my door ji 
always open to you, that my time and 
attention are all yours, that I’m full of 
sympathy with you in your joys or sor 
rows, and that every member of ou: 
clerical force is eager to do all in hi: 
or her power to make this the Best In 
surance Year that you’ve ever known! 
I want you to feel that the only differ- 
«nee between you and me in a busine 
way is that I will probably have to 
work just a little harder than you do 
and will surely have to carry a good 
deal heavier burden of responsibility! 
It is of the utmost importance that we 
should Confer Frequently and thus get 
the benefit of each other’s counsel and 
advice and continually seek to inspir« 
each other with fresh enthusiasm and 
zeal in the Great Cause! Let’s not for 
get for a moment that we’re engaged 
in one of the Grandest Callings that 
can possibly occupy the attention of a 
business man, and that’s a thought that 
will fill us with Ginger!” 





Get Money Damages for Injuries. 





As compensation for being “scared 





Mutual Life of Binghamton for the Mmencing with the present year. few declinations—and beautifully scat- baldheaded” Tillie Ominsky, a factory 
year 1909 is the best issued by the tered. He says the big cases are all girl employed in a paper box making 
company, at least for some years. Dur- H. A. Austin, vice-president of the right, and he “loves’ to have them, but establishment at St. Paul, Minn., was 
ing the year the net gain in insurance Old Colony Life of Chicago, is in Flo- that a truly healthy agency is one in awarded $2,000 by the Circuit Court 
in force amounted to $1,782,867, as com- rida, enjoying a well-earned vacation which business comes in from a very last week. 
~ 
PCAN Bt: 





NORTHWESTERN NATIONAL 


LIFE INSURANCE COMPANY 


Real Estate 


ing sections of 


Bonds owned 





Te tal 


value of property $12,855,407.42) 


Li anS ON Policies wecceciiendistiiaadpiadaliantisaniieiteh’ nitaninitnllindnints sekainatiti 


Deferred and Uncollected Premiums. 
Interest and Rents due and accrued... 


Cash in Office and on Deposit 


LEONARD K. THOMPSON, President 


MINNEAPOLIS 





TWENTY-FOURTH ANNUAL STATEMENT 


AT THE CLOSE OF BUSINESS, DECEMBER 31, 1909 


ASSETS 


$ 479,346.68 


First Mortgage Loans: 
(Farm Loans located in the choicest farm- 


the country—appraised 


3,887,676.22 
774,671.08 
286, 700. 00 
215,101.65 
92,430.37 
207,278.99 


$5,943,204.99 


LIABILITIES 
Reserve i at da 
Death Losses due and unpaid. 


Claims reported, proofs not received, and 

Death Losses in process of adjustment 
Present Value of Instalments not due.. 
Reserve to protect Policies subject to re- 





Dividends Payable during 1910. 
‘Taxes and Other Liabilities 
Surplus 


Total 





_. $5,150, 388. 31 


None 


34,737.12 
6,259.50 








60,859.30 







279,970.19 
62,905.95 
36,034.15 

253,293.55 


$5,943,204.99 























DESIRABLE AGENCIES OPEN TO RELIABLE MEN 
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POINTERS FOR AGENTS. 


Life insurance, as popular- 

Business ly pictured, rescues the 

Protection. widow and the fatherless 

from the persistent door- 
wolf of poverty and want. The husband 
and father had not accumulated sutfi- 
cient property to provide a comfortable 
living for his bereaved family, but the 
timely discovery of the insurance policy 
scares the wolf from the door, and ali 
is well, 

Life Insurance, however, has a wider 
scope, says the Hartford Life Bulletin. 
It becomes a business proposition and 
is applied to the securing of business 
ventures, and the assurance that the 
money loss, that would result at. the 
death of an important factor in the 
building up of a business will be made 
2ood so as not to imperil going enter 
prises. 

Indirectly, of course, this protects 
the families whose future depends on 
the unhampered continuance of these 
properties, but the solicitor’s argument 
's business success. 

Partnership Insurance, paying a stat- 
ed sum to the firm in case of either 
partner’s death, allowing of advantazge- 
ous adjustment of affairs; the insur- 
ance of valuable specialists whose ad- 
vice means thousands of doliars profit 
to a concern, and whose deaths would 
be a distinct loss to the business, which 
the insurance money will more or less 
offset; these are examples of the 
recommendations made by wide-awake 
insurance writers to-day when coming 
in contact with up-to-date business 
molders. Some of the largest blocks of 
Life Insurance yet recorded have been 
placed for such purposes during the 
past year or two, 

The plodder and the timid prospector 
will hardly aspire to “heavy work” 
among the “Kings of Industry” but this 
is a fertile field for those who think 
tig and do big things, and there’s no 
business too small to receive benefit 
from this form of protection. It’s as 
practical as tire insurance, and solicita- 
tion and example will soon create an 
urgent demand. Take hold of it and 
the flood tide will lead you to your for- 
tune. 

* * 7 
Most of the failures in 
Organization business can be traced to 
Essential to the fact that the vast ma- 
Success. jority of men depend en- 
tirely on the personal 

work to achieve success. 

Great success is impossible, unless 
you develop yourself to the point where 
vou have the necessary executive abil- 
ity to organize your business along 
lines which will enable you to realize a 
profit from the well--directed work of 
others—the number of others being 
limited on'y-by the extent of the terri- 
tory you are attempting to cover. 

All great enterprises in the United 
States, to-day are national, and, in many 
cases, ‘even world-wide in their scone. 
Armour & Company, of Chicago, <ell 
their canned meats to practically every 
country in the world. Farm machinery 
made in the United States is tilling the 
soi] and reaping the harvest in the re- 


mote sections of Russia. Steel rails 
made in Pittsburg are being made to 


build railroads in Africa. The large job- 
bing houses of New York, Chicago, and 
piactically every large city in the East, 


THE EASTERN UNDERWRITER 5 





sel] goods to the merchants on the Pa- | 
cific coast and so on. } 

The truth is especially applicable to | 
the business of Life Insurance. No Life | 
Insurance company which restricts its | 
pusiness to one or two States can ex-| 
pect to attain any great degrees of suc- | 
cess. The nature of the business de- 
mands that a wide field be covered. | 

Assuming that all conservative Life | 
Insurance companies ignore those sec- | 
tions of the country which are known 
to be unhealthy, it is a certainty that} 
the chances of heavy mortality being 
experienced by a company which has | 
its policyhotders scattered throughout 
twenty or more States, as very much 
less than with a company which re- 
stricts its business to one particular lo- | 
eality. 

A business of this character can be | 
built only through the persistent effort 
of a well-directed and continually in- 
creasing corps of assistants—in other 
words, through organization. 

A General Manager of a Life Insur-| 
ance Company must organize the entire 
territory in which his Company intends 
doing business, by dividing it into dis- 
tricts, and securing competent men to} 
manage atid develop these districts. | 
Each Manager must, in turn, organize | 
his district by appointing a sufficient 
number of agents to “eover” it thor- 
oughly, and each agent must organize 
his particular locality by securing as 
many “boosters” or “pluggers” as pos- 
sible, to assist him in ké@éeping in close | 
touch with the pcople, thus enabling 
him to produce maximum results. 

No matter what a man’s position may 
happen to be, whether he is a Manager 
or an Agent, if he expects to make the 
most of his opportunities, he must, as 
stated in the beginning of this article, 
organize his work along lines which 
will enable hm to realize a profit from 
the well-directed work of others. 

Executive ability to organize is not, 
es has sometimes been claimed, “bor 
in some especially favored individuals. 
It is true that men have, by 2 
careful study of conditions, backed up 
hy persistent and intelligent work, be- 
come more highly developed along 
these lines than others. It is, however, 
well within the average man’s capacity 
to develop himself until he has become 
a first-class organizer—in other words, 
a man of first-class executive ability. 

Unfortunately, the business history 
of the world proves conclusively that 
comparatively few men have the cast- 
iron determination necessary to g90 
through the severe apprenticeship 
which must be gone through before he 
can acquire the knowledge and capac- 
ity necessary for the work of any high 
executive position, and there are al- 
ways a larger number of high-salaried 
positions waiting for the men who have 
the executive capacity to handle them. 

The average man in this country 
does not reach the top through luck or | 
influence. The life history of the ma-| 
jority of the men who have made strik- 
ing business successes is a tale of such 
terrific and .persistent struggle as 
would have made a weaker man “give 
up the fight” leng before he had reach- 
ed the top. The possibility is open to 
all of us, however, and it is up to you 
to make up your mind as to whether 
you have the necessary determination 
and grit to start in now, and work hard 





some 














Of twenty-seven leading companies in 1909 The 
Philadelphia Life Insurance Company gave its policy- 
holders protection at Lower NET COST for Ordinary 
Life than any other on the list. 


NET COST is the True Test. 
its premium rates are lower as a rule, its variety of 
policy forms is not to be found in any other Company. 
And its agents are led into money making habits. 
need you and you need us. 
Manager, Philadelphia, to-day. | 


But outside of that, 


We 
Write Jas. H. Perry, 











Sells better than a “Board Contract” 


Over a million a month since organization 


Our Stock Option Policy sells itself. 
Our men are all making money. 
Are you? 

This is a proposition for large pro- 
ducers—writers of special contracts. 


Write for particulars. 


Standard Mutual Life Insurance Company america 
Home Office, Commonwealth Building, Pittsburg 








Louisiana National Life Assurance Society 
NEW ORLEANS, LA. 
THE LEADING COMPANY OF THE SOUTH 


LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 


SURPLUS TO POLICYHOLDERS OVER 8800,000 
GOOD AGENCY CONTRACTS TO RIGHT PARTIES 


For further information, address 


HODGE WILSON, Suit. of Agents 








$1,000,000 Paid-For Business In First Six Months 


IS THE SPLENDID RECORD OF THE 


Mississippi Valley Life Insurance Company 


OF LITTLE ROCK, ARKANSAS 
W. 8. MITCHELL, President A. E. MOORE, Secretary 





If you are a live, energetic, responsible life insurance solicitor, and desire a district 
agency, address the Home Office, 








THE STAR OF SUCCESS 


Shines over the fields in which our agents work. Why? 
Popular company, policies that cover public needs, low 
net cost, literature that prospects read. Now writing the 
largest Lusiness in our history. For agency information 
apply to 
F. C. SANBORN, Manager for Eastern Massachusetts 
31 Milk Street, Boston 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 
INCORPORATED 1851 








RE-INSURANCE 





anoles solicited from Life Insurance Companies 
desiring to sell, reinsure or merge. Strict confidence 
I represent clients with ample capital. 


WILLIAM L. WHITE 


BONDS, INVESTMENTS 


guaranteed. 
907 Majestic Building 
DETROIT, MICH. 











Great Southern Life Insurance Company 


HOUSTON, TEXAS 


PAID IN CAPITAL AND SURPLUS OVER $475,000.00 





Began Business November ist, 1909. Business confined exclusively to 
**Quaranteed Life Insurance.”’ 


For agency contract, address 
0. S. CARLTON, Vice-President, Chronicle Building, Houston, Texas 
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and persistently along lines which are 
certain to bring ultimate success. If 
you are willing to do this, and will -«- 
member and. follow the truths regard- 
ing organization, which I have endeav- 
ored to make clear in this article— 
there is no goal beyond your reach.— 
A. M. Gildersleeve, 2nd V. P. Colorado 
National Life. 
Having decided to undertake 
Placing the placing of an additional 
Extra policy I would recommend 
Policies. that you say nothing about 
having the extra policy until 
after you have placed and secured tne 
settlement on the original insurance ap- 
plied for. That transaction having been 
completed you can bring forward tae 
extra policy, explaining to your appli- 
cant that he passed such a fine exam- 
inaion that the Company would like to 
carry a larger amount of insurance on 
his life and has, therefore, sent on an 
extra policy which you hope he can sve 
his way clear to take, With the extra 
policy in your hands you are, of course, 
in position to make just as good a sel- 
ling argument as you made at the time 
the original application was w.éiiten, 
and you have the added advantage cf 
being able to make an immediate de- 
livery of the policy if the prospect can 
Le persuaded to take it—Ray W. 
Stevens, Vice-President, Illinois Life 


AETNA LIFE. 





Additions to Company Executive Staff 
Chosen at Annual Meeting on 
Tuesday. 

Three changes in the list of officers 
of the Aetna Life Insurance Company 
were made at the annual election held 
in Hartford on Tuesday. The first is 
that of the appointment of Morgan B. 
Brainard to the post of vice-president 

aud treasurer 

Mr. Brainard is a young man. He 
has held several responsible positions 
with the Aetna, however, and has been 
actively identified with Hartford’s poii- 
tical life for several years. He has pre- 
viously been the company’s treasurer. 


The second appointment is that of 
Morgan G. Bulkeley, Jr., another young 
man, the on of United States Senator 


Morgan G. Bulkeley, president of the 
Aetna Life, to the position of assistant 
treasurer, Mr. Bulkeley graduated from 
Yale in 1907. He entered the finance 
department of the Aetna at once and 
has made gool. The office of assistant 
treasurer was created for him. It is 
rresumed that it was a necessary move 
to supplement the appointment of Mr. 
Bainard as vice-president 

The third new office is that of an- 
other assistant secretary to the liabil 
ity department, which goes to John V. 
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Acams, who for the past six years has 
been chief clerk in the department. Mr. 
Adams was born in Marshallfield, Mich., 
and is 40 years old. He spent consider- 
able of his life previous to his coming 
to the Aetna in St. Louis and Chicago 
where he was known as a live agent in 
ihe liability field. He was connected 
with a real estate journal at one time 
in Chicago. The office of assistant sec- 
retary was also created for Mr. Adams. 
The complete list of the Aetna offi- 
cers and directors elected Tuesday is as 
follows: Directors--Appleton R. Hillyer, 
Morgan G. Bulkeley, Samuel G. Dun- 
ham, John O. Enders, William E. A. 
Fulkeley, Morgan B. Brainard, Joel L. 
English, Lewis Sperry. 
Officers Life and Accident Department. 
President Morgan G. Bulkeley; vice- 
president, Joel. L. English; vice-presi- 
cent and treasurer, Morgan B. Brain- 
ard: secretary, Charles E. Gilbert; as- 
sistant secretary, William H. Newell; 
agency secretary, Frank Bushnell; audi- 
tor, W. E. A. Bulkeley; actuary, H. W. 
St. John; 
Peller; assistant treasurer, Morgan G. 
Bulkeley, Jr.: medical director, C. K. 
Root, M. D.; associate medical director, 
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| 


associate: actuary, Max H.|! 


P. H. Ingalls, M. D.; associate medical | 


director, W. E. Dickerman, M. D.; asso- 
ciate medical director, E. A. Wells, 
M. D. 

Accident and Liability Department. 

Vice-President—Walter C. Faxon. 

Secretary Lability—J. Scofield Rowe. 

Secretary, Acident—John M. Parker, 
wr 

Assistant Secretary, Liabilitvy—E. C. 
Higgins; assistant secretary, accident, 
Kk. C. Bowen; assistant secretary, lia 
bility, John V. Adams. 


Manager Woods’ Leaders. 


The leaders in the Pittsburg Agency | 


of the Equitable Life, Edward A. 


Woods manager, during the past year | 


were: Amount: Dr. W. A. 
necker, Lawrence C. Woods, Geo. G. 
Norris, N. S. Wooldridge, W. J. Powell, 
H. K. Beegle, W. H. McManus, C. H. 
Higgins, Dr. J. S. Mardis, R. C. Gailey. 

Number of Lives Insured: W. H. Mc- 
Manus, J. S. McCargar, C. H. Higgins, 
T. Gjertsen, H. B. Ganoe, Mrs. M. E 
McCready, F. 
Dr. W. A. Longanecker, Jno. W. Hunter. 


Norman Foster, district agent of tha | 
remarkable | 


Travelers. has made a 
showing in Trenton and vicinity, and 


G. Pierce, S. W. Guthrie, | 


Longa- | 


during the past four months has paid | 


for as much new business as he had 
paid for the whole previous convention 
vear. Mr. Foster expects to deliver 
over double the amount in new premi- 
ums, both in accident and life, this year 
than he did the previous one. 








all members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 


is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 




















The Southern States 


INSURANCE 
COMPANY 


Life 


WILMER L. MOORE 
PRESIDENT 


Desirable territory available. 
Policy contracts up to date- 
Liberal Contracts to Agents. 


General Offices: ATLANTA, GA. 








THE POLICYHOLDERS 


—OF THE— 


EQUITABLE LIFE | 
OF IOWA | 


are pleased and satisfied. They do 
not lapse. Hence, an Agent’s 


RENEWAL INTEREST | 


increases rapidly. See our per- 
centage of ‘‘Insurance Gained’”’ 
for many years past. 

We offer Long Contracts; Fair 
Terms; and have good open 
Territory. 


Liberal Policies - Lowest Net Cost }| 














EXCELLENT OPPORTUNITY | 
FOR 
Direct Agency Contract 





THE MANHATTAN LIFE INSURANCE 
COMPANY of New York desires to make 
direct contracts, with good producers, for 
unoccupied portions of the following states: 
New York, New Jersey, Pennsylvania, 
Kansas, Idaho and Washington. The usual 
commission contracts with allowance for 
office expenses will be made, The policy 
forms of the Company are up-to-date, lhe 
premium rates are low and the annuat 


dividends attractive. 


Home Office: 66 BROADWAY, NEW YORK 














KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
Each Week 

Subscription $3 Per Annum 








50th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets....... Fe ee $23,626,018.63 
Liabilities (including Di- 
vidend Endowment 
WED. ot weedksan coos 
Dividend Endowment 
Fund (Deferred 
DIVISORS) «......60c0002 2,119,044.00 
Net Surplus............ 1,767,327.11 
Insurance in Force... .. 92,532,583.00 


1910 


21,858,691.62 





The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 














UNEXCELLED IN 
Favorable Mortality 


—,AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 








CAPITAL $1,000,000 


Management. 


Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 











Established in 1850 


JOSEPH A. De BOER, President 
FRED A. HOWLAND, Vice-President 
JAMES B. ESTEE, 2d Vice-President 





National Life Insurance Company 


MONTPELIER, VERMONT 


C. E. MOULTON, Actuary 


This Company held January 1, 1910, and gained during the past decade: 


Asects.....-....+...%. ..$47,490,998.98............ Gain, 167% 
Liabilities .. eer 8 | err Gain, 162% 
Surplus....... ......$ 5,829,868.86..... Gain, 211% 
Iinsurance.............. $161,423,115.00................ Gain, 79% 


Absolute Security and Economy of Management 


Operating in 37 States 


OSMAN D. CLARK, Secretary 
H. M. CUTLER, Treasurer 
A. B. BISBEE, Medical Director 
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PITTSBURGH LIFE 


and Trust Company 
W. C. BALDWIN, President 


Agency Contracts Made Direct With Solicitors 





ASSETS - - - 


All other Liabilities 


Insurance in Force - 


Home Office * - 





Reserve on Outstanding Policies - 


Assets in excess of all legal requirements, $1,729,981.65 


- . + $23,549,229.15 


$21,401,598.00 
417,649.50 


- $80,000,000.uuU 


. Pittsburgh, Pa. 











“GRAVEYARD SCANDAL.” 





Preliminary Hearing in Sensational 
Case Held at Louisville—State- 
ments by Attorneys. 





The “Graveyard insurance” scandal 
in Louisville, came up in the police 
court in that city, on Friday last, but 
cwing to the illness of one of the at- 
torneys for the acused agents, a con- 
tinuance was taken until the 14th. Lit- 
tle that was new was brought out in 
the police court though the attorneys 
of both sides made statements cover- 
ing what they expected to prove when 
the case came to trial. As a represen- 
tative of the insurance companies At- 
torney Aaron Kohn said: 


“I meant when I said that this charge 
would in all probability be changed to 
that of a felory, such as forgery or ut- 
tering forged papers; that when all .he 
evidence had been submitted to this 
examining court, to the grand jury or 
to any other court of justice, that the 
guilt of these three men would be so 
-lainly shown that of necessity the 
charge would be changed. That state- 
ment came as a result of the further 
investigation which we have made 
since these men were arrested. 

“We found that out of $180,000 of in- 
surance written by these men, $135,000 
of it was bogus, all of it obtained by 
‘graveyard risks,’ substitution of ‘dum- 
mies’ in medical examinations and even 
forgery; we have found that an old 
woman of eighty years of age was in- 
sured as being just past fifty years and 
many other startling things which can- 
not be revealed at this time. We did 
not know these facts at the outset but 
we know them now and when they ars 
produced the court itself will be com- 
pelied to make the charge a felony.” 

For the accused agents Attorney 
Merrit O’Neal said: 

“It is true that this trial is being con- 
ducted in the name of the Common- 
wealth of Kentucky, but I shall prove 
that it is not the interests of the Com- 


monwealth thar are at stake, but of the 
law-violating insurance companies who 


have instigated this prosecution to hide | 


their own illegal deeds. This prosecu- 
tion was brought about by private :n- 
dividuals and not by the State; by a 
non-resident of this State and the rep- 
resentative of a company that has for 
two years knowingly violated the laws 
of this Commonwealth. If this is the 
case,-and I shall prove that it is, then 
the whole truth and nothing but the 
truth must be known, and the cor- 
respondence, that will break down the 
cuntention that the insurance compan- 
ies did not know that these agents were 
coing business in Kentucky should be 
spread before the court, so that ‘he 
who runs may read.’ 


“If the letters are not produced we 


. will be forced to go to Indianapolis and 


take the depositions of the men who 
wrote them. We have given the dates 
on which these letters were written and 
the names of the writers of them, so 
that no mistake can be made. I, there- 
fore, pray the court that the attorneys 
for the prosecution be ordered to pr.- 
duce these letters so that the truth of 
this charge and the motive that prompt- 
ed this prosecution may be brought to 
light.” 





Thomas B. Love, whose election as 
Second Vice-President of the South- 
western Life of Dallas was announced 
in our issue of last week, became Com- 
missioner of Insurance of Texas by ap- 
pointment of Gov. Campbell on Febru- 
ary 1, 1907, was re-appointed for a full 
term of two years in January, 1909, and 
but for his resignation would have con- 
tinued in office until January 1, 1911. 
Previous to his incumbency as Com- 
missioner, Mr. Love was a practicing 
lawyer in Dallas and represented Dal- 
las County in the House of Representa- 
tives in the legislatures of 1903-1905- 
1907, being Speaker of the House in 
1907. On February 1 Mr. Love was 
elected a director of the Dallas Trust 
and Savings Bank, the leading trust 
company of Dallas. 








NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Offices—Reading, Pa. 





THE READING FINANCE AND SECURITIES COMPANY, INC.,, Fiscal Agents 
Suite 300-303 Colonial Trust Bidg., Reading, Penna. 











UNDERWRITERS’ REPORT 





Are you Interested in Western and Pacific Coast Insurance Matters ? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean, 
Subscription Price $3.00 Per Year 
160 Sansome Street 


SAN FRANCISCO, CAL. 





Our’ 


HARTFORD, CONN. 


Write Home Office. 


| Course ul 10 Ucddvs Ldcalion 
Department for Furnishing 
Prospects. New Model Policy 


Witt Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co., 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 
BOSTON, MASS. 





under Massachusetts Law, and 





offers the very best possible 
security, with a safe, 





MEN OF ENERGY 
ARE OFFERED 
WORK OF MOMENT 





in desirable localities representing 


opportunities for 
tions. Inquire NOW. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
FRED E. RICHARDS, President 
Address ALBERT EF. AWDE, 
either 


THORNTON CHASE, 


sixty-year old institution, with mode 
liberal, law-conforming policies, 
helpful Home office co-operation 
Much good territory available. 


Many 
advantageous posi- 


Supt. 396 Congress St., Portland, Me. 


Supt., 405 Exech., Bidg., Los Angeles, Cal. 


ne equitable contract 


FINANCIAL STATEMENT 
Assets Jan. 1, 1909.. 
Liabilities... .......... 
Surplus. 


Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 




















life companies. 
newal interest. 


WANTED 


Pittsburgh and Western Pennsylvania honest, intelligent 
and ambitious men to represent one of the oldest New York 
Straight commission with or without re- 


Address “ G,”’ 


Care of The Eastern Underwriter, 105 William St., New York. 











FIFTY: NINTH ANNUAL STATEMENT 


OF THE 


Phoenix Mutual Life Insurance Company 


OF HARTFORD, CONN. 


JANUARY 1, 1910 
JOHN M,. HOLCOMBE, President 
ASSETS 
First Mort ages on Real Estate. $16,411,132 50 
Home Office Property. . 265,000 00 
Other Beal Tatate. . ....00 5c. sccces cocess 232,055 00 


Stocks and Bonds 


Cash in Company’s Office 
Cash in Banks at Interest 
Interest accrued and due 


Total... 


Instalment Claim Liability 


Total 
Year Prem. Income 
1899 $2.180,796 
1909 4,472,034 














Prem. Notes and Loans on Policies 


Net Deferred and Outstanding Premiums. 


Reserve on Policies in force (at 39. 34% and 49) 
Claims by Death, papers complete 
Claims by Death, papers incomplete, and 


Reserve for Dividends due in 1910, and subsequent years 

Reserves for all other Liabilities or 

Surplus or Additional Guarantee over and above all com- 
puted and contingent liabilities 


6,512,483 75 
3,215,167 18 
416 46 
591,469 11 
404,809 40 
354,935 41 


$27,987,468.83 


LIABILITIES 
$25,816 724 00 
none 
13,134 00 
23,815 00 
817,047 70 
254,438 57 


1,062,309 54 
.. $27,987,468 81 


notified Claims 


GROWTH IN TEN YEARS 


Assets Ins. in Force 
$12,259,291 $57,988,162 
27,987,602 118,503,588 





Operates on a full 3 per cent. Reserve 


$47,980,647.74 
44,476,655.68 
3,503,992.06 
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VICTORY FOR COLUMBIA NATL 
DECISION IN ~ WISCONSIN CASE. 
Hiigher Court Holds Company Was 
Justified in Refusing to 
File Statement. 





The Supreme Court of Wisconsin 
has reversed the Circuit Court in the 
case of the State of Wisconsin against 
the Columbian National Life, the de- 
tails of which are fully covered in the 
following decision in the Company’s 
favor: 

This action was brought to recover 
a penalty. Prior to December 31, 1907, 
the defendant had been licensed to 
transact and did transact a general life 
insurance business in the State of Wis- 
consin, and op the last named date had 
283 policies of insurance outstanding 
and in force in the State. The defend- 
ant on that date surrendered its license 
and withdrew, or attempted to with- 
draw, from the State of Wisconsin and 
cease doing business therein. After 
December 31, 1907, no agent or officer 
of the defendant resided within the 
State and no new business was written. 
The defendant refused to file, on March 
1, 1908, the report required by Sec. 
1954, stats. 1898, as amended by ch. 597, 
laws of 1907, and also refused to file 
the report required by Sec. 1953n, stats. 
1898, being ch. 584, laws of 1907, The 
complaint averred that such report was 
not filed within the time required, nor 
within one month thereafter, and 
prayed for damages in the sum of: $1,- 
000. From a judgment awarding such 
damages this appeal is taken. e 

Barnes, J. Ch. 584, Laws of 1907 (Sec. 
1953, Stats. 1898) reads as follows: ; 

“Every life insurance company doing 
business .in this State or having in 
force any policies issued or delivered 
therein, shall annually furnish the re- 
port required by section 1954 and with 
such report separately for its partici- 
pating and non-participating business 
and its ordinary and industrial busi- 
ness a statement exhibiting the gains 
and losses separately for the first 
year’s business and for the total busi- 
ness of the Company upon blanks pre- 
pared by the commissioner in substan- 
tially the form heretofore required. 
Where a separate account of any items 
required on such statement shall not be 
kept as to the participating and non- 
participating or ordinary and industrial 
business of any company, such state- 
ment shall state what proportion of 
such items is apportioned to each kind 
of such business. Such Company shall 
also furnish such other information in 
regard to said matters as the Commis- 
sioner of Insurance may require.” 

The Wisconsin Statute. 

Sec. 1954, stats. 1898, as amended by 
ch. 237, laws of 1908, and ch. 597, laws 
of 1907, requires every life insurance 
company doing business in Wisconsin 
to file, on or before March 1, in each 
year, in the office of the insurance com- 
missioner, an annual statement giving 
a complete and accurate account of its 
business and financial condition veri- 
fied in a manner prescribed and cover- 
ing the year ending on the preceding 
3lst day of December. The statute 
then enumerates the items of informa- 
tion that must be embodied in the 
statement, being 34 in number. For 
failure to file such report by March i 
in each year a penalty of $500 is pro- 
vided, and for failure to file thereafter 
a further penalty of $500 per month is 
imposed while such company shall 
have any policy in force in this State, 
until the statement is filed. Prior to 
the time ch. 597, laws of 1907, went into 
effect, the cumulative penalty was ef- 
fective for every month the insurance 
corporation continued to transact busi- 
ness in the State until the statement 


was filed. Ch. 597, Laws of 1907, be- 
came effective on the same day as Ch. 
584. Ch. 483, Laws of 1907, (Sec. 
19550-5) reads: 

“Any corporation violating any of the 
provisions of the laws of this State 
relating to insurance shall, where no 
other penalty is prescribed, be punish- 
ed by a fine of not more than $5,000, 
and any person violating any of the 
provisions of the laws of this State re- 
lating to insurance shall, where no 
other penalty is prescribed, be punish- 
ed by a fine of not more than one 
thousand dollars, or by imprisonment 
in the county jail not exceeding one 
year, or by both such fine and impris- 
onment.” 

The Point at Issue. 

It will be observed that the report 
required by sec. 1954 must be made by 
companies doing business within the 
State, and that the report required by 
sec. 1953n must be made by companies 
doing business within the State or hav- 
ing in force any policies issued or de- 
livered therein. 

It will be further observed that sec. 
1953n prescribes no penalty for its vio- 
lation, and that sec. 19550-5, which be- 
came effective on the same day, pro- 
vides that any corporation violating 
any laws of the State relative to insur- 
ance, where no other penalty is pre- 
scribed, shall be punished by a fine of 
not exceeding $5,000 and that any per- 
son violating such laws may be pun- 
ished by fine and imprisonment or both. 

It is contended by the State that the 
defendant violated the provisions of 
secs. 1953n and 1954, stats. 1898, and 
that the penalty provided for in sec. 
1954 is not only applicable to the latter 
statute, but also to a violation of sec. 
1953n and that both statutes are valid 
laws. 

The defendant, on the contrary, urges 
that Sec. 1954 has no application to it 
because it is not doing business in the 
State, and was not at the time it was 
required to file a report under that sec- 
tion on March 1, 1908. As to Sec. 1953n, 
it is argued that it impairs the oblizga- 
tion of contracts and is violative of the 
aefendant’s rights as guaranteed by the 
AIVth amendment to the Federal 
constitution, and that in any event the 
action will not lie because the penalty 
sued for cannot be recovered for the 
reason that it is not applicable to Sec. 
1953n. 

The view we have taken of the case 
necessitates a discusson of but two 
questions: (1) Did the defendant vio- 
late the provisions of Sec. 1954 by fail- 
ing to comply therewith? and (2) can 
the penalty prescribed by Sec. 1954 be 
recovered for a violation of the provis- 
ions of Sec. 1953n? 

The answer to the first question de- 
pends on whether the defendant was 
“doing business” within the State after 
us attempted withdrawal within the 
meaning of those words as used in that 
statute. If it was, then it violated the 
iaw by failing to file the required re- 
port, and is liable for the penalty im- 
posed by that section for its violation. 
The defendant has in force in Wiscon- 
sin 283 polices of life insurance. rhe 
anount of such insurance in the aggre- 
gate, or the amount of annual prem- 
iums collected thereon, does not appear 
in the record, but presumably both 
amounts are quite large. By its insur- 
ance contracts in force, the defendant 
is obliged to notify policyholders when 
their premiums are about to become 
due, and it appears from the sample pol- 
icy made a part of the record that such 
premiums fall due annually. It is ad- 
mitted that the defendant has complied 
with its contracts by giving the requir- 
ed notices. The defendant continues to 
collect its premiums and to pay its ob- 
ligations under its policies as they ma- 
ture. It is aimost inevitable that the 
prudent conduct of the business carried 
on in Wisconsin will necessitate inves- 
tigations of claims made under policies 
in force in this State and which must 
of necssity be made therein. It may be 
conceded that the defendant has done 
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everything in the way of attempting +0 
cease doing business in the State which 
it might do without violating the obli- 
gations of its contracts which were in 
force when it ceased to take any new 
insurance because certain laws passed 
in 1907 were obnoxious to it. It itthere- 
after employed no agents in Wisconsin 
and sought no new business therein, 
and conducted its business with refer- 
ence to outstanding contracts by cor- 
respondence through its home office in 
Boston or through agents residing with- 
out the Staite. Notwithstanding these 
facts we entertain litthe doubt that the 
acts which the defendant must of ne- 
cessity do in order to carry out its con- 
tract obligations with policyholders re- 
siding in this State constitute doing 
business therein, so that defendant is 
subject to reasonable regulation for the 
benefit of residents in Wisconsin hoid- 
ing its obligations. The highest tri- 
bunal in the land has said that the 
identical acts which the defendant 
in this action is performing in ref- 
erence to its insurance contracts 
constitute doing business within 
a State. Conn. M. L. Insurance 
Co. v. Spratley, 172 U. S. 602, 610, 611; 
Commercial M. A. Co. v. Davis, 213 U. 
5S. 245, 255, 256. Nothing that is out of 
harmony with tthis view of the Jaw is 
said in Chicago T. & T. Co. v. Bash- 


ford, 120 Wis. 281. The controversy 
there related toe a single transaction. 


The mortgage sought to be foreclosed 
was given before Sec. 1770b, Stats. 
1898, was passed. The corporation own- 
ing it did not act in reference thereto 
except to commence a foreclosure ac- 
tion in the courts of this State long be- 
fore the indebtedness fell due, and it 
was held that neither the passive hold- 
ing of a lien prior to the passage of th= 
law nor the comencement of a suit was 
the transaction of business within «he 
forbidden sense. There is a palpable 
difference between the nature of the 
acts performed by the defendant in the 
case before us and the act of the plain- 
tiff in the Chicago Title & Trust Co. 
case. Where an insurance company is 
transacting the volume and kind of 
business that this defendant is ‘traas- 
acting from time to time with several 
hundred individuals in Wisconsin, it 
would be anomalous to say that it was 
not transacting business here because 
it did not happen to have a resident 
agent within the State. It is not doing 
all the kinds of business which it trans- 
acted before, but it is none the jess do- 
ing business. 

But it does not follow that because 
the defendant is doing business in Wis- 
consin it is doing business within the 
meaning of Sec. 1954, Stais. 1898. To 
determine that question we must en- 
deavor as best we can to ascertain the 
legislative intent. There are persua- 
sive considerations thatsuggest the con 
clusion that the legislature in using the 
words “doing business” meant sucn 
business as was usually carried on by 
corporations regularly licensed to 
transact business in this State. 

By ch. 59, of the laws of 1870, the 
legislature adopted a omprehensive 
scheme for the regulation of the busi- 
ness of life insurance in Wisconsin. 
This act repealed Ch. 158, laws of 1867, 
which prescribed the conditions under 
Which domestic companies might trans- 
act a life insurance business, and also 
repealed Ch. 179 of the general laws cof 
the same year, which regulated foreign 
life insurance companies desiring to do 
business within the State. While said 
Ch. 59 has frequently been amended 
and added ttc by subsequent legisla- 
tures, it, in reality, furnishes not only 
the basis of cur present law relative to 
the conduct ct life insurance business 
in Wisconsin, but also the body of it, 
a: will be seen by a reference to the 
reviser’s notes under Sec. 1947 to 1954 
inclusive, Stats. 1898. The act of 1870 
prohibited any life insurance company 
from transacting any business in this 
State without first having obtained a 
license therefor from the secretary of 

Continued on page 10. 
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BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, Pres'dent. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 


sachusetts. commends itself both to policy- 
holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass 


LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent 
253 Broadway, New York 


RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
lillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 





O10, 








PROVIDENT SAVINGS 


AFFAIRS. 





Marked Improvement Shown in Annual 
Statement—Policy of 
Management. 





The annual statement of the Provi- 
dent Savings Life Assurance Society 
shows a marked improvement in its fi- 
hances during the past year. The as- 
sets have increased $355,619.89, and the 
surplus since the examination by the 
New York Department six months ago 
has more than doubled. The capital 
and surplus now amount to $254,325.73. 
The organization of the field force and 
the writing of new business was not re- 
sumed until nearly the end of the year. 
The policy of the management is to 
gradually enter new States until the 
old field of operations is occupied. 

The time of payment of death claims 
has been reduced from an average of 
about nine days in 1908 to an average 
of about three days at the close of 1909. 





Phoenix Mutual Life. 





The 59th annual statement of the 
Phoenix Mutual Life shows assets of 
$27.987,469, of which $25,816,724 repre- 
sents policy reserves; $817,048 for divi- 
dends payable during 1910 and subse- 
quent years; $1,062,309 surplus beyond 
al] computed and contingent liabilities. 
The results for 1909 show new paid 
for business of $16,465,028; gain in as- 
sets, $2,039,082; in income, $330,096; in 
Insurance in force, $9,576,400. The fol- 
.OWing comparison gives an idea of the 
srowth experienced by the company 
during the past ten years: : 

Promium Assets Ins. in Force 
1899 ..$2,180,796 $12,259,291 $57,988,162 
1909 4,472,034 27,987,602 118,503,588 





Guerin & Williams of Newark, have 
been given the Essex County, N. J., 
agency for the Aetna Indemnity Com- 
pany in all of its lines. 
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INDUSTRIAL DEPARTMENT 





t 


“METHODS OF INDUSTRIAL CAN- 
VASSING. 





As convassing is the primary source of In- 
justrial insurance, which has grown to such 
upendous proportions, it is evident that 
e adoption cf the most approved and ef- 
«tive methods, must be a matter of vital 
neern to both the men in the field, as well 
< the Home Ctlice. This subject has been 
iaborated on so frequeutly by the most able 
id practical men in and out of the service, 
at the writer makes no. pretelse of ex- 
olting any new theories, but is rather an 
ivocate of the practive of old methods 
hich experience has preven effective ius 
cgainst others which have, or ought to, be- 
nne obsolete. 

Canvassing for Industrial insurance offers 
eculiar and valuable opportunities for the 
practice and development of the powers ¢f 
ersuasion that one person can exert over 
another. Knowledge and earnestness are 

1e first essentials. ‘To be successful, the 

\gent should understand every feature and 

tail of the policy contract, and wust 
ossess the art or gift of making his know- 
iedge intelligible to his “‘prospect."" Know- 

dge of a subject without being able to 
npart it to others is of no practical value. 
Avoid ambiguous and technical speech and 
purases. The simplest words, illustrations, 

id arguments and those which the average 

rospect can readily understand are the 

ost convincing. Don't make a display of 
pedantry or great knowledge. 

One of the best informed life insurance 
nen the writer has ever known was wont 

talk learnedly to his prospective insurers 
the Industrial branch about “legal 
.” “experience tables of mortality, 

He might well have talked 
His expressions were unintelligi- 
hearers, and needless so say aot 
convineing. Men with a tithe of his know- 
ledge, who cultivated the art of beng clear 
and explicit, were far more successful. 

The practical canvasser who bas an ambi 
tion to make a success of his calling could 
learn valuable lessons from able ex- 
pounders of the law daily pleading cases in 

Courts before juries of average intelli- 
The clearness and lucidity of 


as 


some 


their 





gence, 

rguments, conveyed in simple and well- 
chosen words, insure them at all times an 
itentive hearing and more likely a favor- 
ible decision. They may indulge in a few 
witty flashes, but the thundering is usuatly 


left to the blustering, unsuccessful shyster 


ind bore. 


There is no royal road to successful 


methods of Industrial canvassing. It is the 
ilotted task for each individual to make 
bis own road. Any man of average ability, 
who is endowed with conmon-sense, the 
powers of observation, the willingness and 


ambition to learn and develop, can become a 
master of his art. Genius is simply the power 
ff taking pains and applying concentration 


in one direction. The canvasser should in- 
troduce himseif and his business to the 
rrospect in a businesslike and courteous 
manner, First impressions are important, 
therefore avoid extremes, as the manner of 
2 suppliant or a bravado. The varied and 
excellent literature and advertising matter 


furnished by the Company should always be 
utilized. Their presentation in a pleasant 
manner usually secures attention and inter- 
est. The insurance proposition should then 
he presented in its most attractive form, its 


necessity dwelt upon, and its advantages 
exploited in persuasive and convincing 
tones. The terms of the policy should te 


explained so clearly as to leave no possible 
room for misunderstanding, or make _ it 
necessary to re-canvass the insured upon de- 


livery of the policy. Object lessons and il 
lustrations have their place, and shoukl be 
cited and quoted. The crucial point has 


come and the Agent’s ability put to its real 
test in closing the case and getting the sig 
nature. No hard and fast rules can be laid 
dewn for this stage that would be effective 
in all cases. If the prospect wavers, be firm. 
The time for action has come, and the agent 
should not relinquish until he has used the 
strongest arguments of which he is capable 
t> secure the application. If he fails, he 
should show no signs of annoyance, but 
leave his “prospect’’ as pleasantly as he met 
him, and thus leave pleasant memories in 
his wake which will be a valuable asset 
when he returns, as he always should do, 
to bring his canvass to a successful issue. 
—A. X. Schmitt, in the Prudential Record. 





SAVING BUSINESS. 


The Life Insurance Company of Vir- 
ginia gives the following valuable ad- 
vice to its field force re'ative to saving 
business: 

The executive desires to call your im- 
mediate attention to the imperative need of 
SAVING THE BUSINESS YOU WRITS. 
The Company desires new business, and 
~much of it, but that cannot come under the 
head of New Business which is sent in in 
heaps and lost in heaps. That character of 
business is useless, is expensive, is silly, is 


fatal to the Superintendent, the Assistant, 
the Agent. 

The standing of the various districts in 
this important particular has just been gone 
over. The astounding and mortifying fact 
is revealed that there are districts in which 
none of the business written has been saved 


—in other words, their lapses have been 
larger than their New Business. Of course, 
such a situation proves the existence of 

, 


conditions ‘‘that must at once be remedied.’ 


It is a reflection upon the Superintendent, 
the Assistant, and the Agents of the dis- 
trict. It fearfuliy detracts from the net 
value of each man in the district to the 
Company. It is an evil that cannot and 
must not exist any longer. 

It is found that the main reason why a 
larger portion of New Business written 


{ not saved is because of the 
transfers of debts. 

If you would make net increase you must 
avoid transfers, as at least teu per cent. of 
the debit is lost on every transfer. 

if you would avoid trausfers you must see 
that none but good business is put on by 
your Agents, and that they are kept on the 
arawing point. 

If you keep your Agent on the drawing 
point you must see that the amveunt of good 


numerous 


New Business they write each week is at 
least two per cent cent. of the total debit, 
und you must also see that all worthless 


tusiness is lapsed closely each week; do not 
Wait until it is four weeks in arrears. 

This Company dves not desire a mere ist 
of hames whose sole effect is to mislead. It 





dees not want to pay for names that do not 
represent business, but that on the con- 
trury represent loss. The names that are 
not held stand for needless and heavy ex- 
pense to the Company They render the 
Superintendent, the Assistant Superintend- | 





ent and the Agent dead weights to the Com 
puny, making reducers instead of producers. 

If you did not save at least thirty per 
cent. of your business you are falling below 
the standard of the Company—in other 
words, your uet increase should average 
during the yeur at least thirty per cent. of 
the weekly premiums on new business is 
sued to you each week 

Making Substantial Progress. 

In his annual report to the policy- 
holders and directors of the Reading 
Mutual Life, President D. W. Rothen- 


sies says: 
“The real 
commenced 


active sale of the insuranc« 
about the 19th day of June 
last, and I am gratified to report that 
since that time the business has in 
creased from a volume of $100,000 per 
month to a volume of between $500,000 
to $600,000 per month in business writ- 
ten. This in the short period of six 
months, and it is still continuing to in- 
crease, and | believe is bound to keep 
on increasing as our contracts are pre- 
sented to the general public.” 

He points with pride to the recom- 
mendation of the New York Insurance 
Department as to the Monthly Premi- 
um Plan used by the company. 


A. D. Meyer has been appointed su- 
perintendent of the Chicago No. 7 dis- 
trict of the Prudential, his former posi- 
tion being that of assistant in the Chi- 
cago No. 5 district. Mr. Meyer has 
spent seven years in the service of the 
company. 


Now Prepared to Go Further Afield. 


Announcement 
lumbus Casualty 


is made by the Co- 
of Columbus, Ohio, 
that since its controversy with the 
Ohio insurance department has been 
settled upon a basis satisfactory to all 
parties that the company will now pre- 
pare to enter other Siatcs for business. 
It has heretofore confined its opera- 
tions to Ohio. 


OF}, { 














METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


Lhe 
Metropolitan Life 
L[nsuvance Comftany 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1908 was: 

441 per day in Number of Claims Paid. 

6,343 per day in Number of Policies 
placed and paid for. 

$1,202, 353.00 per day in New Insurance 
placed and paid for. 

$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$126,996.37 per day 
Assets. 


JOHN R. HEGEMAN, President 


in Increase of 











T. WM. PEMBERTON, Ist Vice-President 


J. G. WALKER. President 


W. L. T. ROGERSON, 2nd Vice-President 


E, D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 


THE OLDEST Southern Life Insurance Company 
THE LARGEST AND STRONGEST Southern Life Insurance ¢ pany 
rHE PIONEER Southern Industrial Life Insurar ( pany 
Its Policies are clear and definit in their visions, and tl rva re abs 
guarante 1 
Assets December 51, 1909. $5,372.69 
Liabilities December 31, 1909 4,.312,405.32 
Insurance in Force December 31, 1909 6s 615.00 
PotaPPay ments to Policyholders since Organizati 9,820,4123.49 











Apply 


JOHN HANCOCK 


Mutual 
Life Insurance Company of Boston 


Good Agency Contracts to Good Agents 
to Home Office, 178 Devonshire St., Boston 


or to 





W. N. C°MPTON FRAN.IS MARSH 
General Agi nt 
220 Broadway, New York 





Mer. for Pastern Mass, 
202 Devonshire St., Boston Union Bidg., 9 Clinton St , Newark, N. J. 


WHITE & FENWICK 
State Agents 


The Company tssues the best and most liberal forms of Life, Endowment and Term 
-olicies, complying with the rigid requirements of the Mus achusetts Laws , 
’ plying 1 











To Commence March 1. 


The Old Line Life of Milwaukee, of 
which R. F. Fry is president and orga- 
nizer, has delayed the opening of busi- 
until March 1. As originally 
planned operations were to have com- 
menced on February 1, but owing to a 
delay in securing forms and arranging 
other minor details, it has been deemed 
advisable to postpone the matter for a 
month. 


ness 








materially in securing business. 


our terms to agents. 


COLONIAL TRUST BLDG. 





WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, aiding 


DISTRICT MANACERS WANTED 
Send for our Guaranteed Dividend Coupon Policy and 


READING MUTUAL LIFE INS. CO. 


READING, PA. 








THE GREAT AMERICAN’S 
LIFE BOND 
AGENT’S CONTRACT 


With Monthly Salary 


Something entirely NFW in the 








agency line, securing the 
agent’s work as a 
Permanent Life Investment 


For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place cf business 
125 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone -2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. m Z under the act of 
Congress of March 3, 1879. 


Secretary 


WITHOUT COMPENSATION. 


From our esteemed contemporary, 
The Western Underwriter, we cull the 
following editorial note: 

The Columbia Fire of Omaha has this 
statement in its advertising literature: 


The president, vice-presidents 
and directors of this company 
have never drawn one dollar of 


salary or in any way been paid for 

their services. 

It is something for officers and stock- 
holders for revenue only to contem- 
plate. 

The Columbia Fire was organized in 
1900 and its record is a most creditable 
From assets of $226,000 that year 
it reported $1,082,633 at the beginning 
of 1909. Its surplus has increased 
from $4,494 to $152,938, notwithstand- 
ing an increase of reserves from 
032 to $698,801 during the same period. 
Its premium income for 1908 was $621,- 
707, has 


one. 


9 
20,- 


while its average loss ratio 
veen 29.2; expense ratio 40.5. 

With this mind we can, without 
the criticism being directed toward this 
particular company, say that a state- 
ment such as is included in the literature 
referred to not necessarily com- 
pliment an institution; nor is the fact 
that adequate compensation is paid for 
service rendered uncomplimentary. 

No one would think, for illustration, 
of criticizing salaries paid to such fire 
insurance presidents as—well, a hund- 
red or more who might easily be men- 
tioned—or the compensating of direct- 
ors rendered such as that 
performed by the late Dumont Clark of 
this city, and scores of others. 

Corporations grow to the extent to 
which they are able to intelligently and 
successfully make use of the service of 
individuals or machinery. A well known 
firancier when asked as to the secret 
of his success, said that it was his 
ability command and make of 
the service of others. 

A life insurance company of this city 
advertises that no commissions are 
paid to agents. A recent examination 
by the Insurance Department shows 
that it gets no business. Companies 
employing agents have been enabled 
to publish the best statements of their 
careers during the past few weeks, and 
in addition make substantial increases 


in 


does 


for service 


to use 


in the payment of dividends to policy- 
holders. 

The idea that a properly paid salary 
for a president or vice-president, or a 
fair remuneration to a director, is an 
expense, is a mistaken one. It is an in- 
vestment from which an _ institution 
should derive substantial return. 

Is the man’s brains, knowledge or 
time worth anything to the institution? 
If so, there is nothing discreditable in 
awarding just compensation for the 
value received through service render- 
ed. On the other hand, many compa- 
nies are dwarfed and unsuccessful be- 
cause the disbursement side of the 
business only is kept in view. 





MOVEMENT FOR UNIFORMITY. 


During the latter part of last week 
representatives of the various Eastern 
governing associations met in New 
York and further discussed the uni- 
formity of various forms and require 
ments. The need for one uniform set 
of regulations, instead of a half dozen 
as is now the case, is too patent to ad- 
mit of dissent, and the result of the 
present effort will be appreciated by 
agents, specials and managers alike. 





ViCTORY FOR COLUMBIAN NAT'L. 


(Continued from page 8.) 


State. (Sec. 27.) This provision 1s 
round in Sec. 1976, Stats. 1898. Every 


life insurance company not organized 
ander the laws of this State, and desir- 
ing to do a life insurance business 
therein, was required to file a copy of 
its charter with the Secretary of State 
before doing any business within the 
State. (Sec. 21.) This requirement ‘s 
found in Sec, 1953, Stats. 1898. Sucn 
company was also required to appoint 
an attorney upon whom process might 
be served, as a prerequisite of doing 
business within the State, and.such ap- 
pointment was to continue so long as 
there was any outstanding liability 
against the company therein. (Sec. 15.) 
This subject is covered by Sec. 1953, 
Stats. 1898. By the provisions of Secs. 
4, 6, 7, and 9, life insurance companies 
aoing business in the State were re- 
quired to file an annual report giving 
detailed information about their busi- 
ness, as well as facts that might bear 
upon their solvency. The provisions of 
these four sections, as subsequenily 
amended, are found in Sec. 1954, Stats. 
i898. This law contemplated that no 
foreign life insurance company should 
transact any business in this State un- 


til it had satisfied the proper authon- 
ties that it was solvent; that it had 
procured a license entitling it to do 


business, and had appointed an agent 
to whom process might be served. It did 
not recognize the transaction of busi- 
bess under any other condition. When 
it spoke of transacting “any business” 
it meant any business which an insur- 
ance company was licensed to transact. 
When these requirements were complied 
with as a matter of safety to policy- 
holders, the data first required by See. 
7 of the act, and later by Sec. 1954, 
Stats. 1898, should be furnished and 
filed annually by companies doinz busi- 
uess in the State, so that its proper offi- 
cers might keep in touch with the finan- 
cial standing of the company. When 
the legislature provided in detail] the 
conditions under which the life insur- 
ance company might do business with- 
in the State, and then provided for re- 
ports that should be made by such com- 
panies doing business therein, it is rea- 
sonable to suppose that it intended 
such provisions to apply to companies 
complying with its regulations and 
holding its license to do business. This 
view is strengthened by Sec. 22 of the 
act, which defined the acts that should 
constitute a person an agent for a life 


insurance company, and by Sec. 23, 
which provided that “Any agent mak- 
ing insurance, in violation of any law 
ot this State regulating life insurance 
companies, shall forfeit for each of- 
fence, a sum not exceeding five hundrad 
dollars.” The provisions of Secs. 22 and 
z3 are, in all their essential features, 
found in Secs. 1976 and 1977, Stats. 

1898. No doubt the legislative thought 
was to reach insurance companies 
which had not complied with the law, 
by imposing a severe penalty on the 
agents who represented them in the 
transaction of an unlawful business. 
The arrangement of the various provis- 
ions of the law of 1870 in our revised 
statutes, and the amendments thereto 
that have been enacted from time to 
time, do not suggest any legislative 
purpose to eniarge the meaning of the 
words “doing vusiness” or to give them 
a more comprehensive import that they 
had in the original act. 

But the most cogent reason to support 
the construction which we adopt is 
found in sec. 1955n under which this 
section is brought. It provides (1) that 
companies doing business within the 
State shall file the report required there- 
by, and (2) that companies having in 
force any policies within the State is- 
sued or delivered therein shall file such 
report. If the legislature intended that 
having policies within the State should 
constitute doing business therein, with- 
in the meaning of sec. 1954, then the 
words “or having in force any policies 
issued or delivered therein” are entirely 
superfluous. It is an elementary rule 
for the construction of statutes that 
effect must be given, if possible, to 
every word, clause and sentence there- 
o:, Lewis’ Sutherland Stat. Const. Vol. 
2, sec. 380, and cases cited. This rule 
of well nigh universal application would 
necessarily be ignored if we should hold 
that the words ‘“‘doing business” as used 
in sec. 1953n or in sec. 1954, stats. 1898, 
were intended to reach the case of an 
insurance company which had taken out 
no license to do business in the State 
and which maintained no agents therein 
and which transacted only such business 
within the State as it was obligated to 
transact under its existing contracts. 

No Violation of Law. 

We conclude that the defendant in 
this case did not violate the provisions 
of Sec. 1954, stats. 1898 by failing to file 
the report required thereby. It is ap- 
parent, however, that defendant did vio- 
late sec. 1953n by failing to file the re- 
port required by that section, and it re- 
mains to be considered whether the 
penalty provided for by sec. 1954 is re- 
coverable for a violation of sec. 1953n. 
Sec. 1953n itself provides no penalty for 
its violation. At the same session of 
the legislature at which sec. 1953n was 
passed, the general provision found in 
sec. 19530-5 was enacted, evidently in- 
tended to cover any omissions in the 
way of punishment for violations of 
the provisions of the numerous laws 
passed for the regulations of life in- 
surance companies. Penal statutes 
have always been strictly construed in 
this State. Stone v. Lannon 6 Wis. 
497; State v. Huck, 29 Wis. 202; Cole- 
man v. Hart, 37 Wis. 180; Cohn v. 
Neeves, 40 Wis. 393; Wright v. Wooden 
Ware Co., 50 Wis. 167; Crumply v. Par- 
don, 70 Wis. 385. It has been held that 
a criminal statute should not be so con- 
strued as to multiply offenses where 
such a construction can reasonably be 
avoided. Wilson v. State, 1 Wis. 184. 
This principle is equally applicable to 
penalties. The penalty provided by sec. 
1954, Stats. 1898, is severe. If it is ap- 
plicable to the case before us, the de- 
fendant has already incurred liabilities 
thereunder aggregating $11,000. It was 
stated on the oral argument, and not 
denied, that there were thirty other life 
insurance companies that were subject 
to like penalties. It is argued that the 
penalty provided by sec. 19550-5 is more 
severe than that found in sec. 1954. As 
to a person, no doubt it is, because it 
provides for imprisonment. As to a 
corporation, it may be in some cases if 





tue Waximum fine is imposed. But pen- 
aiues that imcrease prugressively Lrom 
month to month, at tue rate of pou pei 
month, are severe When the Mature oi 
tne dereliction in this case 1s considered 
and, we believe, much greater than luc 
fine any court wowd ordinarily in- 
pose under sec. 19000-5. 

lt would have been an easy matter to 
amend sec. 1954 so as to require any 
insurance cOmMpany doing business in 
this State, or having policies in tlorce 
therein, tO make the report called tor 
by that section. The section was in 
tact amended as part of ihe gelleral ieg- 
islature scheme tor regulating the busi- 
ness of lite insurance 1907. It would 
have been easier still to have added a 
sentence to sec, 1953n extending to that 
section the penalty provided in sec. 
1954. Neither course was taken, and 
we are asked to supply the omission, it 
omission there was, either by saying 
that the legislature intended that the 
penalty clause in Sec. 1954 should apply 
in case of a violation of sec. 1953n, o1 
that sec. 1953n, should be construed as 
an amendment to sec. 1954. The method 
of statutory arrangement adopted by 
the legislature of 1907 negatives the idea 
that sec. 1953n was intended as an 
amendment of sec. 1954. Were this so, 
sec. 1954, embodying the amendment, 
would have been rewritten thus obviat- 
ing the necessity of creating a new and 
independent section in our statutes. A 
plausible argument may be urged In 
support of the contention that the legis- 
lature intended that the penalty sued 
for should be recovered for a violation 
of sec. 1953n. But, after all, we come 
back to the proposition that the legis- 
lature has not said so; that its silence 
is significant; that one who seeks to re- 
cover a penalty must show legal author- 
ity to collect it; that statutes imposing 
penalties must be strictly construed and 
will not be extended by implication, 
and that questions of doubt are to kk 
resolved favorably to those from whom 
it is sought to recover the penalty. See 
collection of cases under note 5, Vol 
3, Am. & Eng. Ency. of Law, p. 55, 
2nd ed. If, by requiring to be filed 
with the commissioner of insurance, cer- 
tain information, together with the re- 
port required by sec. 1954 the legislature 
meant that the penalty provided by chat 
section should measure the liability of 
the recalcitrant company, it should have 
said so and not have left so important 
a matter to be the subject of specula- 
tion and conjecture. The conclusions 
reached render it necessary to de- 
cide upon the constitutionality of secs. 
1953n and 19550, stats. 1898. 

By the Court. The judgment of the 
circuit court is reversed and the cause 
is remanded with directions to dismiss 
the complaint. 





WOULD LIMIT DIVIDENDS. 


Judge Lemert of Ohio Insurance De- 
partment Believes 10 Per Cent. 
Enough for Stockholders. 





The case of the State of Ohio againsi 
the Union Central Life, involving the 
right of the company to declare a stock 
dividend out of surplus, reputed to be 
surplus on non-participating business, 
and to pay dividends on the stock so 
issued, which is on trial in Cincinnati 
this week, is responsible for the intro- 
duction in the Ohio General Assembly 
last week of a bill which prohibits the 
paying of more than 10 per cent. divi- 
dends to stockholders of Ohio life in- 
surance companies. The bill was drafted 
by Judge C. C. Lemert, Superintendent 
of Insurance. The Superintendent holds 
that the stockholders are entitled only 
to a “reasonable” dividend, and that 
the rest of the profits belongs to the 
policyholders. He believes 10 per cent. 
is eminently reasonable. Judge Lem- 
ert is attending the trial in Cincinnati 
as prosecuting witness, and the State 
is represented as counsel by Assistant 
Attorney-General Miller. 
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FOR NEW YORK STATE ASSN. 
Organization Determined That Roches- 
ter Board Adopt the Association 
Regulations. 





As noted in these columns some weeks 
so, there has been much discussion in 
iil interested quarters over the question 

holding quarterly meetings of the 
nderwriters Association of N. Y. State 
stead of monthly as at present. Re- 
iring President Lovett, in his valedic- 
ry, recommended such action, but, ac- 
ding to gossip, the suggestion was 
xt received very well among the field 
ien. Some hold the rumor can hardly 

credited that company officials are 
scussing such a plan because of its 
iccess in the Middle Department, for 

has not been in effect there long 
iough as yet to demonstrate its suc- 
ss, Whereas the much vaunted New 

‘ngland Exchange holds meetings once 

ich week, and such frequent coming 

ogether undoubtedly gives great im- 
netus to the spirit of good fellowship 
prevailing there. 

It has also been suggested that should 

ich a recommendation from company 
managers seem imminent, a resolution 

ould be introduced for holding -bi- 
monthly meetings. Since many field 
men believe with all sincerity that it 
would be a great mistake to hold only 
ur meetings each year, such a motion 
yuld be playing good politics on their 
rt, as it would probably head off any 
tion by their superiors. After all 

e field men ought to know more about 

» need of meetings than the executive 

fficers of companies. 
At the meeting held February Sth, 
e action of the State Association at 
s January meeting with regard to 
e putting into effect of certain new 
tes, uniform rules, ete., in Rochester, 
ainst which the Rochester Board 
otested so strongly, was re-affirmed, 
| spite of a recommendation by certain 
mpany officials that the changes be 
eld up. 

It is understood that this action was 

iken on the broad ground that the 
yroposition of removing the ‘Pink slip,” 
nd adopting the proposed new ratings 
nd uniform rules, was one and in- 
livisible, that the plan had been ap- 
roved at a conference with company 
fficials, and that it was a case of 

Standing by their guns,” or ceasing 
to have any effective jurisdiction over 
Rochester. 

There appears to be no serious dif- 
ference of opinion over the new ratiags, 
the chief question being with regard 

» the uniform rules, and as those pro- 
osed by the association are, on the 


San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT from 
funds largely supplied by head 


office in Liverpool 


Surplus, + Oe 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 










U.S. Cash Assets, Dec. 31, 1909 $13,885,802.88 
9,119,180.30 
3,239,091.00 
1,429,729.00 
1,051,543.00 


Kochester Board, there seems no ade- 
quate reason for rejecting them, except 
in one or two specific instances, which 
could easily be harmonized. 

It looks as though the Rochester 
Board was “in wrong,” and if they 
persist in holding up the adoption of 
the proposed rules, they will be called 
on to do a lot of explaining to their 
clients when they find out the board 
is standing in the way of greater 
liberality. 





A. C. DUGAN APPOINTED. 





As Western General Agent of the Hart- 
ford Fire—Boorn Assistant General 
Agent. 


Chicago, Feb. 8 (Special)—Vice-Pres- 
ident Bissell, of the Hartford Fire, left 
Chicago to-day and ainounced the ap- 
pointment of A. G. Dugan as Western 
general agent to succeed Cofran. and 
Dugan, J. W. G. Cofran having been 
promoted to the home office as vice- 
president. W. C. Boorn retains the 
title of assistant zZeneral agent, but 
this places him 2nd in command 
whereas he was third before Mr. Cofran 
went to the home office. Mr. Dugan 
entered the firm of Cofran and Dugan 
when R. M. Bissell was made vice- 
president. He has been with the Com- 
pany a number of years and is a high- 
this places him second in command 
superintendent of agencies of the West- 
ern department of the London and Lan- 
eashire. 





MAY LAUNCH SECOND COMPANY. 





Talk of Forming Running Mate for the 
Peoples National Fire. 





President Amonson, of the Peoples 
National Fire of Philadelphia, states in 
his annual report that a sister company 
may be organized to take care of busi- 
ness that naturally comes to it direct 
and other which it has to reinsure. He 
says last year the company had to de- 
cline almost as much business as that 
written and the reinsurance was $133,- 
286 in premiums. 

The Peoples National reports total 
assets of $2,468,929, on the first of the 
year, with net surplus, beyond its $1,- 
000,000 cash capital of $618,094. The 
liabilities are as follows: For losses in 
process of adjustment, $77,768; for tax- 
es, $28,059; for reinsurance, $745,009. 
The net premium receipts for 1909 ag- 
gregated $1,324,948, while the total loss 
and expense account totaled $808,971. 
The receipts from interest and appre- 
ciation in the value of securities was 


Liverpool 


am London 
mGlobe 
Insurance Zo. 


WATCHING HENRY EVANS. 





if Continental Unionizes Other Promin- 
ent Companies Will in all Likeli- 
hood Follow Suit. 


Chicago, Feby. 9 (Special)—Deep in- 
terest attaches to the visit of Henry 
i.vans, president of the Continentai and 
who will shortly hold a like office with 
the Fidelity-Phenix, to this city. Mr. 
Evans left New York on Sunday reach- 
ing this city 24 hours later. The pur- 
poge of the visit was to look over the 
Western business of his companies at 
close range, and also to discuss with 
managers the attitude of his combina- 
tion toward the Western Union. 

Should Mr. Evans decide to unionize 
the Continental as well as the Fidelity- 
Phenix, the prediction is freely made 
that the lead of these offices would be 
speedily followed by the Germania, 
American of Newark, Glens Falls and 
several other non-union organizations, 
whose sole reason for remaining outside 
the ‘breast-works was the fear of their 
respective managements that if they 
left desirable non-union agents their 
business would be promptly gobbled by 
the Continental. 

Managers apreciate fully the magni- 
tude of the task such as the unionizing 
of the Continental would be and they 
are disposed to allow Mr. Evans two 
years if need be to make the shift, if 
he should decide to change 

It will be recalled that twelve months 
was given the New Hampshire in which 
to come over to Union agencies, 





Foreign Office Remittances. 





Supplementing the table of last week 
giving the receipts from and the re- 
mittances to their respective head offi- 
ces by the foreign fire insurance com- 
panies licensed in New York State, the 
following are now made public. Sent 
abroad; Salamandria, Russia, $430,000: 
Prussian National, Germany, $926. 
Neither company received remittances. 
The Jakor, of Russia, neither received 
from nor sent anything abroad. 


Baltimore Agents to Dine. 








Next Thursday eve. (17th) members 
of the Association of Fire Underwriters 
of Baltimore City, will hold a dinner at 
the Merchants Club. The affair is in 
the hands of a committee made up of: 
H. T. Poor, W. W. Balkiwin, J. H. 
Gildea, Jr., M. O. Selden and H. T. Wil- 
liams. 

Special Agent for New York and Penna. 

Arthur J. Hughes has been given the 
special agency for the Milwaukee Fire, 
of Wisconsin, in New York and Penn- 
sylvania. In noting the appointment 
President W. L. Jones addressing the 
field force of the Milwaukee Fire, says. 
“Mr. Hughes has been with this Com- 
pany for many years, in the field, as 


Over 


Losses 


HENRY W. EATON, 


G. W. HOYT, 


J. B. KREMER Jr. and T. A. WEED, 
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well as at the home office. We feel 
that the Company's interests would be 
well taken care of and that he will b« 
of great service to you as our agent ou 
account of his thorough knowledge of 
the business and intimate relation with 
our methods and requirements. Mr. 
Hughes’ headquarters have not yet 
been definitely decided upon, but you 
will be advised within the next few 
days. He will also arrange to visit you 
at an early date.” 





Federal Underwriters Enter the West. 





The Federal Underwriters, controlled 
by the Kelly and Fuller general agency 
of New York, will enter its three com- 
panies in the Central Western States. 
Ralph Rawlings, assistant secretary of 
the Michigan Commercial, will be West- 
ern supervising general agent, and the 
field of the A. D. Baker general agency 
of Lansing, Mich., will ‘handle the 
special agency work of the Federal Un- 
derw.iters. All daily reports and ac- 
counts, however, will be reported di- 
rect to Kelly and Fuller 








Superintendent of Agencies for Peoples 
National. 


Edward Surentin, superintendent of 
agents of the Western department of 
the Girard has resigned to take a sim- 
ilar position at the home office of the 
Peoples National. He was formerly at 
the home office of the Firemans of New- 
ark and prior to that with the United 
States’ head office of Imperial. 





$50,000 Fire at Cliffside, N. J. 

Through the burning of the Bennet 
silk factory on Saturday, the entire v 
lage of Cliffside, N. J.. was threatened 
with destruction. 

As it was, the factory was burned to 
the ground, aod the blaz pread to 
and consumed a big flat building and 
several other structures in the imme- 
diate vicinity. A dozen families were 
criven out into the cold Lack of wa 
ter hampered the firemen, but they 
neanaged to control the blaze after it 
had done damage estimated at about 
$50,000 


January Losses. 





According to the tabulations of th 
“Journal of Commerce and Commercial 
Bulletin,” the losses by fire in the 
United States and Canada during the 
month of January, amounted to $15,- 
175,000, or fully $7,500,000 less than 
they were during the same period of 
1909. 

The total assets of the Rhode Island 
Insurance Company, of Providence, ar: 
now $1,001,214, and the net surplus 
352,472. George L. Shepley is presi 
dent of the corporation and Emil G 
Pieper its secretary. 


$119,000,000.00 


Paid in the United States 





MANAGER 


DEPUTY MANAGER 


AGENCY SUPERINTENDENTS 


NEw YORK OFFICE 
45 William St. 
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NEW YORK ‘STATE ‘RETURNS 


Empire State Accomplished Last 





Year. 
1909 1909 

Premiums Losses 

Received Incurred 
Aachen & Munich $195,471 $100,425 
Adirondack ..... 53,345 18,075 
OS re 1,139,600 484,359 
Agricultural ..... 377,750 139,302 
BIOGD wviccevess 135,560 74,648 
Allemania ....... 145,264 59,158 
Alliance, Phila. . 99,730 34,358 
Amer, Central ... 288,103 154,798 
Amer. Druggists . rT es 
Amer. National .. 82,207 36,531 
American, N. J. .. er én wae 
American, Pa. 60,856 20,650 





Assurance Co. 36,008 
Atlanta Home 27,910 
Atlas, England ,54 78,851 
Peer re ce 15 20,008 
Ben Franklin .... 22e 59,856 
S.C 447,288 205,786 
British America . 230,270 79,016 
Buffalo Com, .... 91,931 45,512 
Buffalo-Ger. ..... 147,487 69,364 
Caledonian ...... 273,393 120,260 
Caledonian - Amer. 38,942 24,758 
California ....... 71,765 23,327 
Calumet ,........ 76,224 17,087 
CD. a6cen aaa 290,955 149,980 
oO eee 22,251 74,665 
Caee Oe PSs 02. 125,121 39,976 
Citizens, Mo, .... 136,578 83,197 
Coie GE WH. VO cee. oe ee 
Colonial Assu. .. 25,258 2,806 
TOGROERO 666cccas 280,555 129,538 
Commerce ...... 84,623 35,525 
*Com. Union 608,276 282,299 
Com, Union, N. Y. 54,487 18,67 
Com’wealth, N. Y. 153,778 40,577 
Com’wealth, Tex.. 30,735 19,255 
Concordia ....... 107,990 72,295 
Connecticut ..... 397,423 171,560 
Continental ..... 930,982 366,525 
2 ‘oope Weeey trees 11,031 216 
Yo. of Phila, .... 88,528 45,599 
nei aware, Pa. .. 355,184 207,266 
*Detroit F. & M. 91,062 36,284 
POO sceaeseunes 12,782 108,211 
Dubuque F. & M. 55,243 50,520 
Dutchess ....... 167,965 82,052 
Eastern, N. J. ... 84,142 63,921 
Empire City ..... 147,886 80,751 
Kquitable F. & M. 128,834 75,256 
POREGR Ktasckias- gseeSee- . eines 
gl a 237,296 85,293 
Fire Assn ae 541,551 205,157 
*Fireman’s Fund 788,575 339.700 
Firemen’s, N. J. . 399,026 220,011 
First Russian ... 187,619 89,100 
Franklin, Pa. .... 204,053 102,418 
Freeholders, Kan. 23,935 26,676 
ceorgia Home 115,657 64,000 
Ger.-Amer., Md. . 60,750 32,308 
Ger.-Amer., N. Y. 1,462,512 742,958 
German Alli ance 151,011 65,510 
German, Ill. .... 94,056 100,702 
German, Pa. .... 96,952 74,916 
German, W. Va. 58,100 33,029 
Germania ....... 515,461 221,659 
DE dccapecaee, | dcabaieianl "eae ae 
Giens Falls ..... 392,805 182,467 
Globe & Rutgers . $66,267 222,793 
Granite State 52,652 40.309 
iJamburg-Bremen. 362,: 397 224,598 
ae 437,173 212,327 
Pec): 1,407,654 592.914 
* Home tssece Beene 1,169,868 
Humboldt, Pa. ... 35,702 72.523 
Imperial, Col. .... 37,681 29,824 
Ins. Oo. of Ill. ... _60, 267 33,104 
*Ins. Co. of N. A. 32,790 282,709 
Ins. Co. of Pa. .. 191.906 104,343 
vlnt’nat’l, N. Y. C. 112,303 52,783 
+Jakor, Russia 212,288 55.796 
Jefferson ....... 149,900 64,515 
Law Un. & Rock 106,783 48,594 
L & L. & G. .... 1,591,834 722,613 
lL. & L. & GN. Y. 8,019 1,935 
London & Lan. .. 360,939 124,827 
London Assu. 344,103 121,783 
Lumber, N. Y. 57,218 23.637 
lLumbermens, Pa, 47,738 24,540 
Mechanics, Pa. .. 94,421 51,727 
Mech. & Trad. .. 73,874 27,371 
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Metropolitan, Ill. «2 «+2 ne wee 
Michigan Com. .. 102,249 66,640 
Michigan F. & M. 56,248 38,243 
Milwaukee ...... 62,784 20,215 
Milwaukee Mech. 171,485 76,767 
+¥MOBCOW ....0.-. 407, 903 200,856 
es 324,682 
PUMOSOE 4...4< 00000 187,355 86,685 
Nat. Brewers, Il. 3,958 3,558 
National Fire 633,619 260,842 
Nationa] Lumber. 37,941 22,587 
Mat. GE FG. ..000 195,672 94,683 
Wational Union 76,779 
i a ee $38,133 
5.3. & MN. FT. 30,854 
Newark ....... ve 30,582 
New Brunswick . 38,461 
New Hampshire . 281,835 148,073 
NIRGER 2 no cccccs 663,079 284,261 
Northern Assu. .. 537,611 263,019 
Northern, N. Y. 165,697 61,460 
North River ..... 420,803 225,236 
Northwestern Nat. 199,254 74,64 

Norwich Union .. 235,184 114,155 
“Old Colony ..... 93,417 44,011 
OTIC ccccccsscs 162,696 57,413 
eee 110,318 46,385 

PRIMERS occ cesss 165,172 72,650 
eer 78,510 36,748 


414,155 


Pennsylv ania : 
; Nat., Phila 





le’p’s 352,082 835.781 | 
Peter Cooper {eee 125,391 63,806 
Phenix, N. Y...... 806,407 395,989 
Phoenix, Conn. 636,544 297,605 
Phoenix, Eng. .. 389.883 179,069 
*Provi.-Wash. 413,690 210,685 
Prussian National 148,918 58,027 
SEMEN o-Gasasn steterics 443,615 165,766 
PUCTIARCE 2 osc cies 179,859 95,299 
Rhode Island .... 101,086 40.430 
Richmond ....... 53,421 27,567 
Rochester Ger. .. 195,877 80,244 
ae eee 586,377 308,410 
Saree 1,181,251 588,161 
Royal Exch. 274,564 180,995 
kussia Re- Ins. .. 224,268 97,434 
+Salamandia : 336,910 206,692 
Seottish Union .. 342,669 59,689 
Security, Conn. .. 205,105 94.956 
NO GRR ic. ainataacd. _ © “ee eas 
*Skandia ....... 161.671 73,251 
Springfield ...... 527,948 269,610 | 
Spring Gardeu .. 310,462 134,076 
Standard 79,370 42.577 
tate, Neb, ...... 6,767 62cts. 
a, | ere 285.571 157,610 | 
Siuyvesant ...... 160,516 50,447 
i ae 68.081 32,639 
Sun of Eng. .... 648,479 301,726 
ie Pe OOO 119,568 59,545 
Teutonia, La. .... 89,340 53,466 
Teutonia, Pa, .... 128,339 60,168 
Union, N. Y. ise 40,690 
eee. FO. vcc2c 155,461 91.146 
United States ... 9,222 35.237 
ie 2 Ee 95 286 12.540 
Washi’gt’n, Wash. 74,716 _oor822 
Westchester .... 571,612 271,168 
*Western, Can. . 298,593 537408 
Western, Pa. .... 66,381 40,197 
Western Reserve 60,385 53,306 
Williamsburg City 447.670 184,853 
WIROMRE ...cc0cce $2,720 21,740 


*Marine business not included. +Re- 


insurance only. 





CLOTHING FLOATERS. 





Brokers at Lloyds Unable to Place 
These Now at 5 Per cent.—Friend 
& Fleish in Trouble. 





For placing clothing floaters with 
London Lloyds at cut-rates and in vio- 
lation of the rules of the New York 
Fire Insurance Exchange, the local 
brokerage firm of Friend & Fleish, will 
likely have its license cancelled by the 
organization. 

The floater-form complained of is 
unusually liberal both as to terms and 
rate. It was secured by the New York 
brokers from Morgan, Lyons & Company 
of London, at a 2 per cent. rate and a 


twenty per cent. loss limit. Publicity 
given the matter on this side the} 
water, however, lost the market and 


Morgan, Lyons and Company now as- 
sert they must get at least 5 per cent., 
and the strict board regulations be 
complied with. 
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THE HOME 


Insurance # Company 


New York 


Elbridge G. Snow, President 


MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


Assets, January Ist, 1910.. 


Liabilities (including capital) 
Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves.... 


SURPLUS AS REGARDS POLICYHOL DERS, , $15, 382,836. 


$27 ,307 672 
14,924,535 
1,200 000 
11,182,836 


Insures against loss ot real and personal property, rental income, 


use and occupancy, earned profits and 


commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





“The Leading Fire Insurance Company 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N, Williams, 
E. J. Sloan, 


W. F. Whittelsey, Jr., 


E. 8. Allen, 


Guy E. Beardsle) 


** Marine” 








VIRGINIA 


MARYLAND 


WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 


NEW JERSEY 


eee ell 














TWO HUNDRED AND FIRST YEAR 
SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 














PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
New York 











Proposed Capital, $1,000,000 


(Now organizing and to be incorporated under Laws of Pennsylvania) 


JAMES F. STONE 


Chairman Organization Committee 


331-337 Walnut St., Philadelphia, Pa. 


AMERICAN UNION FIRE 


INSURANCE COMPANY, 


OF PHILADELPHIA 


Correspondence invited from Agents where not already committed 


Proposed Surplus, $1,000,000 























a4s 
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MID-YEAR CONFERENCE. 





Agents to Discuss Trust Lines and 
Other Subjects—May Open Special 
Department. 





The Executive Committee of the Na- 
mal Association of Locaj Fire Insur- 
iee Agents has called the Mid-year 
Conference at Cincinnati February 17- 
Headquarters will be at Hotel 
Sinton. This conference is comprised 
f the officers and committeemen of the 
National Association, and the presi- 
ents and secretaries of the State Asso- 
ciations. A representative attendance 
of agents is expected. 

The most important question up is 

» matter of trust lines and the loss 
if this business to local agents. During 
the past two years various proposals 
Lave been considered, and it is prob- 
able that at this meeting some definite 
steps will be taken in the matter. 

It is understood that the sub-commit- 
‘ee having charge of uniform blanks, 
comprised of Messrs. E. H. A. Correa, 
iienry Evans and C. F. Hildreth, have 
ieached an agreement which will be re- 
ported at this meeting. 

Agents are very much interested in 

attitude of the State insurance com- 
nussioners toward fire insurance rates 
ind expenses, and this question will un- 
doubtedly be talked over at the confer- 
enee. The question of standards of 
qualification for agency appointment is 
another matter which will engage at- 
ention. 

The “co-operating list” of the Nation- 
al Association will also be taken up 
with a view to considering whether any 

anges are necessary at this time. 
The matter cf apportioning among the 
State associations the expenses of the 
National Association for the year 1910. 
will be decided, and also the time and 
piace of the next annual meeting. 

To Meet Managers in New York. 


An effort was made to have the com- 
pany managers, members of the Joint 
Conference Committee, meet in Cincin- 
nati, during the sessions of the execu- 

ve committee, but this was found to 
t- impracticable, company executives 
being unable to leave New York at this 
busy season of the year. The Joint 
(‘onference will accordingly be held in 
he metropolis; probably during ‘he 
iatter part of the present month. 

For Handling Trust Properties. 

So severely have the local agents 

itfered through the loss of large trust 
properties during the past few years 
hat they are planning to establish a 
special bureau for handling this class 
of business in their interests. Just 
what form the departure will take has 
not yet been fully determined upon but 
the officers of the Association feel con- 
lident they will be able to satisfactorily 
meet the situation. 





Fire Protection Movement. 

Following closely on the annual meet- 
ing in Columbus, last Tuesday, of the 
Ohio State Fire Prevention Association, 
Which was addressed by Franklin H. 
Wentworth, secretary of the National 
Fire Protection Association, and at 
which steps were taken to broaden the 
scope of the State work by extending 
it among architects, builders and local 
agents, Mayor George S. Marshall of 
Columbus caused to be introduced in 
the General Assembly two bills design- 
ed to minimize overhead wire dangers 
in Ohio cities, and especially in Colum- 
bus, which is said to be second only to 
Montreal in its network of wires in the 
streets and alleys. As city solicitor, 
Mr. Marshall a year ago caused the in- 
troduction of these measures, but in the 
hurry of a special session they failed 
of passage. The first empowers Ohio 
municipalities to build tunnels and 
conduits for the submergence of wires, 
to lease them to wire stringing compa- 
nies at a fixed rental, and to compel 
their use. The second empowers coun- 
cils to issue bonds for the purpose of 
constructing these tunnels and con- 


THE EASTERN 


North British 


and Mercantile 


Established 1809 


Since 1866, when the North British & Mercantile entered the United 
States, 1,833 Fire Insurance Companies have failed or retired 


UNDERWRITER 


Entered United States 
1866 


Insurance Co. 








duits, and also for the submergence of 
fire and police signal wires. 

The first step toward the enactment 
of a State building code was taken 
when a resolution was introduced di- 
recting the secretary of the State board 
of health, the State fire marshal and 
the State inspector of workshops and 
factories to draft a State sanitation 
and building code and report the same 
to the legislature for action. All these 
measures have the support of the Ohio 
Inspection Bureau and of the Fire Pre- 
vention Association. 





FAVORED POLICY CLAUSE. 





Supreme Court of New York Passes 
Upon Premium Warranty—Holding 
it “‘Inexorable.” 





The Insurance Green Bag, Rookery 
building, Chicago, gives the followng 
summary of a recently delivered opi.- 
ion by the Supreme Court of New York, 
in a case, revolving about the meaning 
of the warranty clause: 

“The Appellate Division of the Su- 
preme Court of New York has recently 
affirmed the judgment of the Supreme 
Court, adopting the opinion of the lat- 
ter on a question which might be of 
great importance, under a carefully 
worded clause, to all stock companies 
upon risks where individual underwr:t- 
ers have, or are promised, a rebate or 
return of a part of the premium. 

“The policy sued upon contained the 
favored poiicy clause in the following 
words: 

“Tf, at the time of loss, there shall 
be any other insurance outstanding in 
favor of the assured on the same or 
any part of the same risk, whether 
valid or not, subject to the conditions 
or provisions of any sort limiting the 
liability thereon, this Company shall be 
in all cases entitled to the benefit of 
such provisions as if fully set forth 
herein.’ 

“The policy of one of the Companies 
on tthe risk contained the following: 
‘This policy is warranted at not less a 
gross raie of premium and on the 
same terms and conditions as, and to 
follow the settlements of the New Zea- 
land Insurance Company of New Zea- 
iand.’ . 

“The gross rate of premium of the 
New Zealand policy was 8 per cent., 
while on the policy sued on and on the 
policy of the Company containing the 
foregoing ‘varrantty, the rate or prem- 
ium was but 5% per cent. In constru- 
‘ng the provisions the court says: 

“Tn legal effect the stipulation is 
that the policy in suit should be void, if 
the assured had paid or should pay to 
arother Company, a greater rate for in- 
surance in force at the time of loss.’ 

“And in holding the policy void, the 
opinion continues: 


“Surely the intention was not that, 


in case of loss, the assured would pay 
the additional premium up to the dif- 
ference of ihe amount paid another 
Company, and that the action on ‘he 
stipulation should be for such damages. 
Rather the stipulation was intended, | 
think, to assure the defendant as favor- 
able and profitable a bargain as other 
insuring Companies should receive, in 
expectation that the payment of a 
preferential rate to another Company 
would avoid the policy. It may seem a 
hard bargain for the assured, but a wav- 
ranty is inexorable. The stipulation as- 
sures the defendant of a status. To get 
a policy the assured promises what he 
would do, and, if he does not, he is ot 
entitled to the contract secured by the 
proken promise. Such a promise per- 


13 





GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Cash Capital... . . $1,000,000.00 


eee 6,562,329.14 
Net Surplus 2,008,419.02 
Surplus for Policy 

Holders ....... 3,008,419.02 


HEAD OFFICE 
Cor. William & Cedar Streets 











mits of no latitude and no equity.’” 





State Agent of Home for Nebraska. 





John K. Morrison, who has been spe- 
cial agent for the Home of New York 
in the Nebraska-Colorado field under 
State Agent Hamlin has been ajpoint- 
ed State agent for Nebraska. The 
company has not yet made an appoint- 
ment for Colorado and may not do so 
for three or four months to come, It 
will be recalled that Mr. Hamlin has 
resigned effective April 1 to become 
secretary of the Western Fire of Lin- 
coln, Neb. 





Liverpool & London & Globe. 
“Strength added to strength’ fitting- 
ly summarizes the result of last year’s | 
operations of the Liverpool & London 
& Globe Insurance Company, which for 
sixty-two years has been supplying 
citizens of the United States with a| 
high-class of indemnity. The Company 
now boasts total assets of $13,885,803 

of which $5,119,180 is net surplus. 








REMOVAL NOTICE 


On May First 


Fred S. James & Co. 


Will remove from their present 
quarters to spacious offices in 
the new Underwriters Building 


Nos. 123-133 William St, 
New York City 


where increased facilities will 
be had for promptly and 
efficiently serving the needs of 
brokers. 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - + - 


$1,000,000.00 
Cash Assets - - + $4,395,625.89 
Cash Surplus to Policy 
Holders - - + $%2,063,04401 


The real strength of an insurance company Is In the con- 
servatiom of its management, and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. 

R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Seo’y 
WILLIAM MORRISON, Ass’t Seo’y 
JAMES W. HOWIE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











a. 


a 


105 WILLIAM ST. . 
PHILADELPHIA UNDERWRITERS 


New York Suburban Territory 


AUSTIN. FIRE INSURANCE CO. 


OF TEXAS 


COMMONWEALTH FIRE INS. CO. 


OF TEXAS 








WHILDEN and HANCOCK 


GENERAL AGENTS 


REPRESENTING 








Correspondence Solicited From Agents at 
Unrepresented Points 


- NEW YORK CITY 
REPUBLIC UNDERWRITERS 


New York, Pennsylvania and New Jersey 


FLORIDA HOME INS. CO. 


OF FLORIDA 


COMMONWEALTH FIRE INS. C0. 


N.J. Penna. Del. and W. Va. 
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PLEASED WITH RESULTS. 
Eastern Department of California In- 
surance Company Complimented by 

Head Office Management. 





Under its home State law the Cali 
fornia Insurance Company of San Fran- 
cisco, on the first of the year reported 
the following attractive figures: Total 
assets, $1,144,803; met surplus, $193,- 
925. The liabilities, aside from capital, 
were as follows: Reinsurance reserve, 
$500,423; unpaid losses, $39,340; mis- 
cellaneous, $11,114. “The reserve in- 
creased $162,393, and is now $500,423, 
not only a considerable figure in itself, 
but so large in proportion to the yearly 
income ($720,549) as to indicate very 
clearly a superior classification of busi- 
ness.” 

The heavy expense entailed in estab- 
lishing the Eastern and Western de- 
partments has been fully charged off 
by the company. It will be pleasant 
news to the many friends of Manager 
F. C. Sturtevant to learn that the an- 
nual report to the California’s stock- 
holders speaks most complimentarily 
of the Eastern department. 





FIRE LOSS $2.51 PER CAPITA. 


Heavy Annual Drain Upon Country’s 
Wealth—Better Construction Would 
Reduce it 80 Per Cent. 


Experts of the United States Geolog- 
ical Survey have been studying the 
fire loss of the country, and their sum- 
mary is that the drain from this source 
amounts to the enormous sum of $1,- 
500,000 a day, and 1,449 lives a year. 

The lamentable feature in connection 
with the matter is that a large percent- 
age of the destruction of property is 
preventable if sensble building laws 
were adopted and intelligently and 
vigorously enforced. 

“Not one person in a thousand knows 
that the United States Government 
owns buildings that cost more than 
$300,000,000, and is spending $20,000,060 
a year for new buildings. It will be a 
surprise to every one, too, to learn that 
not one cent of insurance against loss 
by fire is carried on these valuable 
buildings. Insurance at the ordinary 
rate would cost more than half a mil- 
lion dollars a year, and the government 
avoids this great tax by ccnstructiag 
buildings that are securely fireproof. 

“To attain this degree of security 
from fire for government buildings the 
government has gone to considerable 
expense, and the results obtained fully 
repay the outlay. From these tests to 
determine the strength and fire resist- 
ance of building materials it has been 
determined that American builders can 
with safety use cheaper fireproof ma- 
terials than they do. 

“It has been learned that the differ- 
ence im cost between fireproof and in- 
flammable buildings is less than gen- 
erally supposed, and the officials pre- 
dict that this difference will soon be- 
come so small] that it will cease to en- 
courage the construction of flimsy build- 
ings. It has been found that three to 
six times the necessary amount of 
material is habitually used by American 
builders in structural work. The 
necessity also is shown for better 
building codes in cities and especially 
of a beter enforcement of the codes al- 
ready enacted if the present enormous 
tire losses are to be diminished. 

“After a careful investigation it has 
been determined that the total cost of 
fires in the United States in 1907, ex- 
cluding that of forest fires and the ma- 
rine losses (in themselves extensive), 
but including excess cost of fire protec- 
tion due to bad construction and excess 
premiums Over insurance paid, amount- 
ed to the enormous sum of over $455,- 
485,000, a tax on the American people 
exceeding the total value of all the gold, 
silver, copper and petroleum produced 
in the United States in that year. The 
cost of building constructon in 1907 in 


forty-nine leading cities of the United 
States reporting a total population of 
less than 18,000,000, amounted to $661,- 
076,286, and the cost of building con- 
struction for the entire country is con- 
servatively estimated at $1,000,000,090. 

“Thus it will be seen that nearly one- 
half of the value of all the new build- 
ings constructed within one year is de- 
stroyed by fire. The annual fire cost is 
greater than the value of the real prop- 
erty and improvements in either Maine, 
West Virginia, North Carolina, North 
Dakota, South Dakota, Alabama, Louisi- 
ana, or Montana. In addition to this 
waste of wealth and natural resources, 
1,449 persons were killed and 5,634 
were injured in fires in the United 
States in 1907. 

“The actual fire loss in the United 
States due to the destruction of build- 
ings and their contents amounted to 
$215,084,709 in 1907. This was $2.51 
loss per capita. The per capita loss in 
the cities of the six leading European 
countries amounted to but thirty-three 
cents. Comparisons of the total cost 
of fires, which includes the items al- 
ready stated, show that if buildings in 
the United States were as nearly fire- 
proof as those in Europe the annual 
fire cost would be $90,000,000, instead of 
$456,000,000.” 





YEAR’S LOSS $20,000. 
Some Particulars Concerning the Fire 
Equipment of the Pennsylvania 
Railroad. 


Under Monday’s date the Pennsylva- 
nia Railroad sent us the following con- 
cerning its experience with fires dur- 
ing the past year: 

“The annual report of the insurance 
department of the Pennsylvania Rail- 
road system, issued on the 7th, shows 
that the Company’s own employes ex- 
tinguished 32. fires during 1909. These 
fires occurred on property valued at 
more than $9,000,000, yet the loss from 
them amounted to only about $20,000. 

“The insurance department’s report 
derives added significance from the 
fact that during the past year addition- 
al equipment for extinguishing fires 
has been placed at available points. 
The Company’s own organization for 
fighting fires has been further devel- 
oped by special training of employes, 
and additional locomotives in yard ser- 
vice have been equipped with special 
apparatus for use in case of fire. 

“A circular is to be issued by the in- 
surance department giving the causes 
of all fires on the Pennsylvania system 
Hast and West of Pittsburgh in 1909, 
in order that the employes may realize 
that their efforts to minimize losses 
from fire are appreciated, and further, 
that their attention may be called to 
the number of fires occurring from 
preventable causes. 

“During the year 1909 there were 929 
fires on the entire system, involving a 
loss of only $402,615, which was ex- 
ceedingly small, comparatively, as the 
value of the property was more than 
$260,000,000. 

“Forty fires, entailing a loss of $11,- 
079, started on adjacent property. Spon- 
taneous combustion was responsible 
for a loss of $10,315, from 21 fires. Two 
fires resulting from careless handling 
of lighted cigars, cigarettes, and 
matches, caused a loss of $60,395. Nine 
fires were due to tramps, with a loss to 
the Company of $1,270, and 28 fires, 
with a loss of $28,670, were of incendi- 
ary origin.” 





F. S. James & Co. to Have New Offices. 

The entire southerly half of the 
grade floor of the New Underwriters 
building, 123-133 William street, this 
city, has been leased by the firm of F. 
S. James & Company. The location is 
a most attractive one, and once their 
quarters be fitted up, the progressive 
agency firm will be more thoroughly 
equipped than ever to serve the broker- 
age fraternity. 





ASSURANCE 


aSsEts 
State and Municipal Bonds.... .. . .$660,765.50 
Railroad and Corporation Bonds.. 651,451.20 
Cash im Bamk........cccccscsccccoee 106,180.39 
Premiums in course of Collection. 118,212.20 


Interest due and accrued.......... 20,131.65 








Incorporated A. D. 1833 


BRITISH AMERICA 


Financial Statement, United States Branch, Dec. 31, 1909 


Surplus over all Liabilities........ 


SURPLUS DECEMBER 3lst, 1909.................- 
SURPLUS DECEMBER 3ist, 1908.................. 


iia arial cacisenees $83,579.70 

UNITED STATES FIRE PREMIUMS IN 1909....... $973,503.02 
UNITED STATES FIRE LOSSES INCURRED IN 

"ARI CL ESa pea aimee ia $438,212.07 


REMITTED TO HOME OFFICE IN 1909............ 


COMPANY 


LIAB: LITIc S 

Reserve for unearned Premiums. .$804,796.42 
Losses in course of Adjustment... 81,803.00 

Taxes and Commissions incurred 
but not yet due................. 15,839.19 
“$902,438.61 
654,302.33 
$1,556,740.94 


$654,302.33 
570,722.63 


$70,587.04 














CHALLENGES ENGINEERS’ REPORT 


Mayor of York, Pa., Vigorously Assails 
Findings of National Board’s Ex- 
perts. 


A short time ago the National Board 
nf Fire Underwriters made public the 
report of its investigation into affairs at 
York, Pa., the statements and conciu- 
sions being the reverse of flattering to 
the responsible officers of that muni- 
cipality. Mayor Weaver, assuming a 
thoroughly beligerent attitude address- 
ed the Nationa] Board some days ago in 
this manner. 


Gentlemen:—Yours of the 13th inst. and 
report of your engineers received. ; 

In reply, I beg to advise you that m my 
cpinion, the recommendations set forth in 
your report, will receive very little serious 
consideration, except such as have been un- 
der consideration prior to your report. 

The report contains statements which are 
contradictory and misleading and are in the 
main go theoretical as not to be worthy of 
serious consideration by any one. 

On page 13, sub-heading, “Fire Methods,’ 
you say, “Records of the apparatus used at 
fires for the year 1908, show that 83 per 
cent. of all fires were extinguished with 
chemical apparatus, indicating that care is 
taken to eliminate excessive water damage, 
this does not show a lack of efficiency or 
such a condition of want of discipline as to 
render the work of the department less ef- 
fectual than a paid department.’’ Again you 
say, “‘However, records of the past five 
years, show an average loss per fire of $1,- 
254, a very high figure, demonstrating gen- 
eral inefficiency of the department and a 
weakness of improperly trained men.”’ 

Probably you are not aware of the fact 
that the loss of $224,248 which occurred in 
1904 was the result of the burning of two 
large carriage manufactories and that in 
each instance the fire was confined to the 
building in which the fire originated. One 
of these fires was in a closely built section 
of the city. ° At these fires there was some 
communication with adjoining buildings; but 
the damage done was slight and the loss on 
this account very small. In but few in- 
stances has fire communicated to buildings 
adjoining the one in which it originated. 
This surely does not demonstrate a general 
inefficiency of the department and the weak- 
ness of properly trained men. 

Although our firemen are not required to 
wear helmets it has been fully demonstrated 
that when in service at a fire they do have 
their heads and minds with them. I can 
safely say that the efficient work of the 
volunteer fire department is entirely satis- 
factory, to all the citizens of York, except 
those who are in favor of a paid depart- 
ment, no matter how effectually the volun- 
teer may perform his duty. 

One of your recommendations is that the 


, 


Vigilant S. F. E. and C. Company, No. 1, be 
disbanded, the apparatus transferred and a4 
truck placed in the building occupied by toe 
Vigilant company. This is one of the most 
foolish recommendations and has done more 
te make the report ridiculous than any 
thing in it. The centre of territory in the 
city is about Water street. That should 
leave one engine company to cover one half 
the territory of the city, the whole of what 
you term the eastern manufacturing districi 
while the eastern half of the city and what 
you term the eastern manufacturing district, 
would have four engine companies. Again 
the Vigilant is located less than one block 
from the centre of territory, and covers a! 
the territory which you call congested valu 
district and outside congested value distri 

Again the centre of assessed value 
property, east aud west, is about Centre 
square. Your recommendation would leaye 
one fire engine, located about 1,000 feet fro 
the western city line and one in the sou 
ern part of the city, on the line of 4 
western half, while the eastern half would 
have three fire companies to protect thit 
district. The only result of following 
such a recommendation would be to afford 
you an excuse for increasing some insurance 
premiums. 

To put into effect all of the many recom 
mendations of your experts, would entail an 
expenditure of money far in excess of the 
ability of the city to pay and such expendi 
ture would not be justified, because the cit 
izens are now paying enormous premiutns 
for insurance, and it would not decrease 
these premiums. The insurance companié 
would receive the greatest amount of beneti 
from such expenditure. They would not ré 
duce the premiums. Neither would they con 
tribute toward maintaining the department 

The premiums will remain just as high 
and experience would indicate that an 
portunity would be taken to advance them 

In view of the thorough equipment for fire 
fighting now owned by the city, the efficient 
firemen, although they render their service 
gratuitously, it is unreasonable and unfair to 
charge the citizens of York the premiums of 
insurance that they are compelled to pay. 
Many thousands of dollars are paid yearly 
into the treasuries of the insurance compan 
ies. You fix the premium rates and we must 
pay or go without insurance, unless we are 
fortunate enough to have mutual companies 
sufficient to carry the insurance. 

Many people are not aware of the fact 
that every fire insurance agent for compan 
les allied with your Board, must make daily 
reports to your employe in this city, who is 
known as the “stamp clerk,” and that no 
policy of insurance can issue until this is 
done. Thus the present high rates are main- 
tained and the issuance of insurance con 
trolled by your organization. 

At its annual meeting, the State Editorial! 
Association of Pennsylvania, passed a resol! 
tion requesting the legislature of Pennsy! 
vania at its next session, “to investigate the 
whole subject of fire insurance administra 
tion and rates in Pennsylvania.” 

This is a move in the right direction and 

(Continued on page 16.) 
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| UP AND DOWN IN NEW JERSEY 
WOULD PROHIBIT REBATING. 


BILL INTRODUCED IN NEW JERSEY 
Penalty of Five Hundred Dollars Pro- 
posed for Violation of 
Measure. 

















In the New Jersey Senate on Tues- 
day the following measure prohibiting 
rebating was offered by Senator 
Osborne: 

Be it enacted by the Senate and Gen- 
eral Assembly of the State of New 
Jersey: 

1. No fire insurance company or as- 
sociation of fire underwriters doing 
business in the State of New Jersey 
shall, directly or indirectly, pay, allow 
or give, or offer-to pay, allow or give, 
to any owner of property, or the agent 
or representative of such owner, or any 
other person, any rebate, discount, 
abatement or reduction of any kind 
from the premium named in any policy 
of fire insurance upon such property, 
or any valuable consideration or induce- 
ment whatever not specified in the 
policy or contract of insurance; but 
commissions or other compensation 
may be paid to regularly appointed and 
licensed agents, and to brokers duly 
licensed by this State. 

2. No fire insurance agent or broker 
shall, directly or indirectly, pay, allow 
or give, or offer to pay, allow or give, 
to any owner of property, or the agent 
or representative of such owner, any 
rebate, discount, abatement or reduc- 
tion of any kind from the premium 
named in any policy of fire insurance 
upon such property, or any valuable 
consideration or inducement whatever 
not specified in the policy or contract 
of insurance, nor shall any person 
knowingly receive any such rebate. 

3. Any person, corporation or asso 
ciation violating any of the provisions 
of the preceding sections of this act 
shall, for each and every offense, for- 
feit and pay the sum of five hundred 
dollars, such penalty to be sued for and 
be recovered with costs in an action of 
debt, in any court of competent juris- 
diction in the county where the offense 
shall have been committed, or in any 
county wherein such offender may re- 
side, or be served with process insti- 
tuted by any person who shall sue for 
the same; one-half of such penalty 
shall be for the benefit of the person 
prosecuting the suit and the other half 
shall be paid to the State Treasurer; 
any fire insurance agent or broker vio- 
lating any of the provisions of the pre- 
ceding sections shall also forfeit his 
license and be disqualified from acting 
as a fire insurance agent or broker for 
the period of one year thereafter. 

4. This act shall take effect immedi 
ately. 


“FIRE LINES A FARCE?” 
East Orange Councilman Declares them 
Such When Favoring Reduction 
of Present Limits. 





A strip of territory 1,700 feet long 
and averaging about 500 feet wide was 
cut out of the fire limits of East Orange 
some days ago. The limits north and 
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south of Main street, says the “Newark 
News,” were reduced by approximately 
fifty-nine feet for its length in the city. 
Between the Grange line and the junc- 
tion of Main street and the Lackawanna 
Railroad, at Arlington avenue, the lines 
were extended south of the railroad by 
125 feet. 

Mr. Grover said that the eliminatioa 
of the strip which had formerly been 
within the limits was made in the in- 
terests of property owners of moderaie 
means, against whom he did not want 
to work a hardship, by forcing them to 
build of brick or other non-inflammable 
material in case their buildings should 
be destroyed by fire. He said that the 
fine lines were largely a farce, anyway, 
and did not really protect property. 

The building code was finally whip- 
ped into shape that was satisfactory ic 
the council and it will be put up to City 
Attorney Gedney to frame up for intro- 
duction as an ordinance at an early 
meeting of the council. 

The section newly excluded from the 
iire regulations is between Munn ave- 
nue and Grove street and Main streat 
and the Lackawanna Railroad. For- 
merly all that territory was within the 
limits, with sixty feet north of the 
racks and 200 feet south of the main 
thoroughfare. On the land thus exclid- 
ed are now erected a lot of old dwe!l- 
lings and the neighborhood is built up 
closely in some sections with frame 
tenements and houses. The new lines 
are drawn through this section, east 
and west, sixty feet south of the rail- 
road and 125 feet north of Main strect, 
the latter depth being fixed as that of 
the average building lot. 

The new building code is going w 
eliminate the danger of close building 
in future by requiring all dwellings to 
be set three feet from the property line 
unless a wall of non-combustible ma- 
terial is erected between. That is one 
reason why the reduction of the width 
of the lines on Main street is possible. 
The Main street frontage is protected 
by the 125-foot depth, and the buildings 
back of that on the cross streets will 
be protected by the dividing wall reg- 
ulation. 





Rahway Firemen Excited. 


Denied the privileze of electing their 
chief, through the action of the Civil 
Service Commission in placing the office 
in the classified list, members of the 
Rahway, N. J., fire department ave 
greatly excited. and talk of withdrawing 
from the service. 





Suggestive of Growth. 





Ten million dollars, according to the 
report of Building Inspector Gillison 
was spent in the erection of homes and 
small mercantile dwellings in Atlantic 
City, during the past five years. The 
figures tell eloquently of the rapid 
growth of the resort, and of the perma- 
nent nature of the structures put up. 
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Louis Schlesinger 


Union Bldg., Newark, N. J. 


FIRE INSURANCE 
—-REPRESENTING— 


Giens Falis Albany 
Buffalo German Dixie Fire 
Security Ins. Co. of No. Am. 


(of New Haven) 


FOR— 
NEWARK and ESSEX CO. 
Exceptional Binding Facilities for New York 
Brokers. Phone our Expense 








0. 0. LAUCKNER INSURANCE AGENCY 


141 Broadway 355 Palisade Ave. %! River St. 
N. Y. City Jersey City Hoboken 


FIRE INSURANCE 


New Jersey writing agents for twelve of the 
leading companies, including 


Westchester Aachen & Munich 
Niagara St. Paul F. & M. 
Springfield F. & M. Teutonia 
Firemans (of N. J.) Central National 


New Jersey Lines Bound in New York Office 


LeROY P. GREGORY 


General Mgr. 


L. KRETSCHMANN 
Mgr. N. J. Dept. 








H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire Companies 





or 
Atlantic City and Vicinity 


Have desirable opening for 
another strong company. 


HANDLE YOUR 
SURPLUS LINES 


“The Markham Way” 


IN THE 


Individual Fire Underwriters 
OF ST. LOUIS 
THE BEST INDEMNITY 


Pierce Building St. Louis 














SURPLUS 





WE solicit your patronage 
and assure careful at- 
tention to your interests. 


W. C. FARRAR & CO. 


; General Agents 
GERKE BUILDING 


Cincinnati, O. 





mMO>amMAODD 
om2a-r 











BUSINESS 


JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS, 











F. H. ROSS & SON 
Metropolitan Managers 


Buffalo German, N. Y. Standard, N. J. 
Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 








ARNOLD & WANNEMACHER 
REPRESENTING 
Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 
438 WALNUT ST., PHILA., PA. 








IMPORTANT TO LOCAL AGENTS 


Increase your premium income at least 
25% and your personal profit 50%. I 
know exactly how you can do this, and 
it will cost you nothing to find out. 
Write me. ROBERT R. TUTTLE 
Syracuse, N. Y. 











SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 


Excess Lines handled apywhere. Good 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 











TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 

SUBURBAN AGENTS 
FIREMEN’S INSURANCE €O. OF NEW JERSKY 


ST. PAUL FIRE AND MARINE INS. 00. 
OF MINN. 








8O WILLIAM ST _ NEW YORK CITY 





WOOD BROTHERS & COMSTOCK 
GENERAL AGENTS 
REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
C4MDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., ef Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohle 





100 WILLIAM STREET - - - - New York 


SURPLUS LINES 
AND 
Brokerage Business 
WRITTEN IN 
American Stock Companies 
Corespondence Solicited 
LIBERAL COMMISSIONS PAID 


Cc. R. CHADWICK & CO. 
GENERAL AGENTS 
Second National Bank Building 
CINCINNATI, OHIO 








NEW YORK 
LONDON 


TORONTO 
CHICAGO 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 











39 PROSPECT AVENUE 








PHILIP A. MURRAY 
SUBURBAN AGENCY 
WESTCHESTER COUNTY 


MOUNT VERNON 


BROKERED LINES SOLICITED 

















Toronto Company Makes Good Show- 
ing as Result of Last Year’s 
Operations. 





The wisdom of the careful pruning 
policy adopted by the present manage- 
ment of the British American Assur- 
ance Company, is shown in the latest 
statement of the Toronto corporation. 
On the first of the year its assets to- 
taled $1,556,740, while its net surplus 
was $654,302, the latter item showing 
a gain for the year of $83,579. The 
premiums of the British America in the 
United States in 1909 aggregated $973,- 
502. Its losses for the period were 
$438,212, or 45.01 per cent. No wonder 
its management is pleased with the 
showing made. There is ample caus 
for satisfaction. 


Talking Building Code for Auburn. 

Appreciating the need for a building 
code for their city, leading ciitzens of 
Auburn, N. Y., are agitating the prepar- 
ation of one. The Business Men’s As- 
sociation is committed to the project, 
and Mayor O'Neill has expressed his 
complete approval. ‘ 

Auburn is one of the oldest cities in 
the Empire State and the want of an 
intelligently prepared and sensibly en- 
forced building code has resulted in 
the construction of a series of 
buildings, wholly lacking in artistic 
symmetry and tending to a marked in- 
crease in the fire hazard. 








Hanover Fire Forging Ahead. 

There was no halting in the career 
of the Hanover Fire last year, gains, 
and material ones, being made in its 
assets, reserve and net surplus. So 
much for intelligently directed effort. 
The Company’s assets now total $4,- 
765,102; its reinsurance reserve, $2,- 
184,565, and its net surplus, $1,252,594. 





Trenton Wants a Second Auto Engine. 





At a recent meeting of the Trenton 
Fire Commissioners it was decided to 
ask for an addition of about $6,000 to 
the fire budget for the purpose of form- 
ing and equipping a new company and 
the purchase of another auto-engine. 

Through the activity of C. A. Gasser, 
superintendent of the department o£ 
combustibles and fire risks of Newark, 
tons of celluloid and 30,000 feet of films, 





vere taken from a house at 35 Van 
Ruren street. several days ago, and 
shipped by their owner to New York 
City. 





Following a brief illness Charles A. 
Keith, for ten years the Wisconsin 
State agent of the National Fire, died 
at his late home at Evanston, IIll., sev- 
eral days ago. 


Field Man From New York Office. 





Arthur C. Broderick has been as- 
signed to a special agency for the Com- 
mercial Union and Palatine in Texas 
under State Agent R. D. Coughanour. 
Mr. Broderick has been on duty at the 
United States branch office in New 
York and has been warmly welcomed 
by the fraternity in the Southwestern 
field. 


$5,000 Loss at Watertown. 





Vice-President J. W. Taggart, places 
the fire loss suffered by the Watertown, 
N. Y., paper mill of Taggart Brothe s 
on the 24th ultimo at $5,000. Had it not 
peen for the resistance offered to the 
spread of flames, by the fire walls and 
fire doors with which the property is 
equipped, the entire stiucture doubtless 
would have been destroyed. 








Promoting in Los Angeles. 


Stock is being solicited for the Los 
Angeles Fire and Marine Insurance 
Company, a new one in the incubator 
at Los Angeles, Cal. 

Promoting at Los Angeles. 

The Fidelity Security Company 2f 
Los Angeles, Cal., is promoting the 
Guarantee, Bonding and Casualty Cor- 
pany of the same city. 





Single Fire Commissioner for Baltimore. 


In revising Baltimore’s municipal 
charter, provision is made for the sub- 
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stitution of a single fire commissioner | 
for the present ooard of three members. | 


This centering of responsiblity in the 
hands of one man instead of dividing 


it among three, chould make for the 


betterment of the service. 





Following suit, W. P. Gannon and E. 


G. Connette, paid $1,000 to the Town of | 
Oswego, N. Y., on an indemnity bond | 


given some years ago in connection 
with work proposed by electric traction 
interests. 








New Jersey Agency Appointments. 





Aachen & Munich, C. R. Anderson, 
Washington. 
Red Bank. Capital, J. D. Sears, Jersey 
City; J. H. Doane, Lamar Van Syckz!l, 


| 
| 
| 


Austin, Herschel Birdsail, | 


Plainfield. Central National, H. G. Hav- | 


ris & Co., Pleasantville: Flindell, Seely 
& Co., Jersey City; Morgan & “%o.., 
Trenton. Delaware, E. S. F. Randolph, 
Westfield. Firemens Fund, F. C. Deck- 
er, Westfield. Franklin, G. W. Crane, 
Berlin. Monongahela, J. W. Searing 
Morristown; F. Smith, Trenton; R. W. 
Woodward, J. Q. A. Williamson, G. D. 
Williamson, J. R. Williamson, Jersey 


City. North River, Honeck & Hiil, 
Englewood. Norwich Union, J. D. Dun- 
ean, Elizabeth. Phenix, N. Y., F. C. 


Decker, Westfield. Royal Exchange, C. 
S. Irons, Toms River. Spring Garden, 
F. E. Paddock, Caldwell. Sun Office, 
¥. C. Decker, Westfield; E. A. Shay, 
Branchville. 
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(Continued from page 14.) 


should receive the hearty co-operation and 
support of all the insured. 

In conclusion permit me to say that the 
city of York is not ready to give up its 
velunteer fire department for a paid depart 
ment, beeanse the volunteer company of 
York is just as effective as a paid one could 
he. The friendly rivalry existing hetween 
the companies is an incentive for getting the 
most effective service on the fire ground, 
and produces results. 

Very respectfully, 
JACOR FE. WRAVER, Mayor 

N. B At your test of steamers the Gowl 
will engine was broken If this was the re 
sult of the test. a bill will be sent von 
for the repairs as soon as the amount of the 
sime is known 7 OW 











CONFLAGRATION PROOF 


CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


CAPITAL ° ° . ° . $400,000 
All Liabilities, including Reserve . 381,653 
Total Assets . » ° ° ° 978,605 
SURPLUS to Policy Holders . ‘ 596,952 
Increase in Assets . ° ° ° 182,618 
Increase in Reserve ° e ° 105,175 
Increase in Surplus . ° ° 45,764 


This Company has a record unequaled in the 
history of the Insurance business 
FRANK C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 
FOURTH AND WALNUT STREETS, PHILADELPHIA 








A. P. WATSON, President 





Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


\ WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 


C. H. ECKFORD, General Manager 








FIRE ASSOCIATION 


Organized 1817. Incorporated 1820. 


Cash Capital, $500,000, Assets, $7,301,261.56. 
2. ii. 
M. G. Garrigues, Sec. and Treas. 
R.N. Kelly, Jr., Asst. Sec. and Treas. 


E. O. Irwin, Pres. 





OF 


PHILADELPHIA fF A 
Office: Company’s Building, 407-409 Walnut St. 


Charter Pepetual. 


Conderman, Vice-Pres. 


1817 








LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 
GENERAL AGENTS 
REPRESENTING THE 

GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 

VIRGINIA FIRE & MARINE INSURANCE CO. 








ORGANIZED 1865. 


Virginia State Insurance Co., _©f Richmond 


ASSETS 
Surplus to Policyholders 


GEO. L. CHRISTIAN, Pres, 


eet OOOO EEE EEE HEHEHE EEE EH EEE 





ste eeeeececceees 09087,903.00 
317,975.00 


ROBERT LECKY, Jr., V. Pres. & Secy 





The agzregate expense for conducting 
the Suburban Fire Insurance Exchange 
in 1909 was $49,471.12. The assessment 
upon the members, at the rate of 2 per 


cent. on the 1908 premiums yielded $54.,- | 


535.19. 





On the first of the year the following | 


named were selected as the Rochester 
Committee of the State Association: F. 
W. Kempner, Phenix (chairman); C. W. 
Phelps, Citizens; E. E. Pike, National; 
H. A. Robier, North British & Mercan- 
tile; W. H. Taylor, Royal Exchange; T. 
S. Tyler, Queen, and J. H. Vreeland, 
Live pool & London & Globe. 


Oswego’s new power house, contain- 
ing a four million galon per day pump- 
ing engine, has been accepted by the 
city, and it is expected final connection 
with the lake intake crib will be com- 
pleted by July first. 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


UNITED STATES BRANCH 


January 1, 1909 
I is ticatinvacnestisasthesuie $2,184,632,00 
eee Bb TG. cccccccccccsacssecs 726.219.0 
WON. GEO. A. COX, President 
W. R. BROCK & JOHN HOSKIN, K. C., LL. D. 
Vice Presidents 
B H. MEIKLE, General Manager 











Calumet Insurance Company 
CHICAGO 





New Jersey Office: ENGLEWOOD, N. J. 





MYRON W. ROBINSON 
New Jersey State Agent For 


THE AMERICAN LIVE STOCK INSURANCE CO. 


INDIANAPOLIS, IND. 


Local agents wishing to add a growing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 


New York City Office: MILLS BLDG 
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CASUALTY AND 


SURETY HAPPENINGS 














UNCLE SAM WANTS $14,828. 


Sues Dstillery Company for that 
Amount—Surety Company Made 
Party to Action. 





Alleging that the Porter Distillery 
Company of Richmond, failed to pro)- 
rly declare the amount of materials 
it used in the manufacture of spirits the 
Mederal Government has sued *he cor- 
poration for $14,828, the United States 
Fidelity & Guaranty Company, of Balti- 
more, aS surety, being made party to 
the action. 





INSTRUCTING FIELD MEN. 


A Series of Educational Talks Given 
by Executives and Managers of 
Penna. Casualty Co. 

A convention of the traveling special 
egents of The Pennsylvania Casualty 
Company, was held in the Assembly 
fall, at the home office of the Com- 
any, Scranton, on the 3d, 4th, and 5th 
nst., the officer in charge of the mect- 
ing being Asst. Manager of Agencies 
William Schmidt. The purpose of the 
meeting was to instruct the specials 
with reference to the Company’s plans 
for the coming year as to field develop- 
1ent and agency helps for the men in 
the field. 

The following programme 
idea of the subjects discussed: 
Special Agents Conference. 

Wm. Schmidt, Chairman, M. P. Beers, 

Secretary. 

First Session: Thursday morning— 
Address of Welcome, A. C. Fuller, vice- 
president. Opening Address, M. 4G. 
Nichols, general manager. “Liability,” 


gives an 


-. H. Kingsbury, secretary. “Inspe?- 
tions,’ E. J. Clarke, chief inspector. 
Second Session: Friday morning— 


‘Commercial Accident,” M. P. Beers, 
ceident department. “Agency Develon- 


iment,” Wm. Schmidt, assistant man- 
ager of agencies. 
Third Session: Friday afternoon— 


“Claims,” H. J. Connolly, claim exam- 
ner. “Accounting,” George F. Coar, 

sistant secretary. Address by F. R. 
Stocker, attorney. 

Fourth Session: Saturday morning 

Advertising and Supplies,” Edward 
Valker, advertisement manager. “‘Plate 
Class,” H. D. Clarke, assistant secre- 
tary. 

Fifth Session: Saturday afternoon— 
“Agency Development and Methods,” 
M. G. Nichols, general manager. ‘In- 
lustrial,” W. W. Schank, industrial 
manager. 

At the close of each address ques- 
tions were asked and a general discus- 
ion of such questions as might he 
brought up by the specials was indulg- 
1 in, 





Directorate of Aetna Indemnity Re- 
duced. 





The Aetna Indemnity Company cut 
flown its list of directors at its annual 
neeting held in Hartford Tuesday from 
17 to 14. Those not reelected were: 
Liston Lewis, of Keener, Lewis and 
Laying, lawyers, N.Y. Charles C. Dick- 
nson, president, Carnegie Trust Co., N. 
Y., and James W. Webb, attorney, New 
Haven. 

The board now consists of the follow- 
‘rg who were re-elected: 

George H. Burt, cashier, State Bank 
of Hartford; Frank L. Grant, president, 
Northern Bank of New York: W. E. 
jalloway, president, Montgomery Bank 
and Trust Company, Montgomery, Ala.; 
Beekman Hunt: Hon. F. D. Kilburn, ex- 
superintendent of banks, State of New 
York; Hon. Clarence Lexow: E. F. Met- 
calf, president, Atlantic National Bank, 
Providence, R. I.; Hon. Edward M. Mor- 
san, postmaster, New York City; Wil- 
iiam R. Penrose, Hartford; Anthony 
Stumpf, vice-president, North Side Sav- 


irgs Bank, New York; James T. Wood, 
vice-president, Washington Savings 


Bank; William: P. Youngs, president, 
Rank of Suffolk County; Samuel B. 
Brewster. 





A SUPPLEMENTAL CONTRACT. 


Conditions of New Accident Policy !s- 
sued by the Travelers Insurance 
Company. 





The following letter has just been 
sent out by the Travelers to its agents 
and describes the new total and perma- 
nent disability contract which that 
Company has supplemented to life con- 
tracts, limited to $50,000: 

“The accident department of the 
company will issue a total and perma- 
nent disability contract as a supple- 
ment to life contracts not in excess of 
$50,000 issued on standard male lives 

“In connection with limited paymen: 
life and endowment policies issued ai 
ages up to and including age 50 the dis- 
ability contract will relieve the insured 
of the payment of all premiums on the 
life contract accruing during the period 
of total and permanent disability. In 
connection with the same forms of 
contracts issued at ages 51 to 60 and 
on ordinary life contracts at all ages 
the disability contract makes the same 
provision for the payment of premiums 
if the disability shall have been incur- 
red prior to the insured’s having attain- 
ed the age of 60. 

“In either disability contract this ar- 
rangement for the discontinuance of 
premium payments may be supplement- 
ed in the following manner if such dis- 
ability shall commence before the in- 
sured shall have attained the age of 60 
Upon the written request of the insured 
and of the assignee and beneficiary, if 
any, under the life contract, and upon 
submission of such life contract for 
proper endorsement the Company will 
pay in any contract year during such 
total and permanent disability not more 
than one-twentieth of the amount ori- 
ginally insured (less indebtedness, i‘ 
any exists). The amount of insurance 
under the life contract will be reduced 
py payments so made, and the guaran- 
teed values thereunder will be reduced 
in proportion. If the insured shall die 
before the entire sum insured shall 
have been paid to. him the balance re- 
maining unpaid will become payable to 
the beneficiary upon presentation of 
due proofs of death. 

“The purpose of these payments is to 
provide cash for the insured if the ad- 
ditional expense or loss of income en- 
tailed by his disabilities makes such 
payments seem necessary. The accept- 
ance of one such payment does not ob- 
ligate the insured to accept a liquida- 
tion of the contract in instalments in 
lieu of a settlement of the principal 
sum at death, nor is it necessary that 
he accept cash each year during such 
disability. The choice lies with the in- 
sured, and the beneficial interest is af- 
fected only to the extent of such pay- 
ments. 

“In addition to or independently of 
all other causes of total and permanen! 
disability the Company will consider 
the entire and irrevocable loss of the 
sight of both eyes or the severance of 
both hands at or above the wrists or of 
both feet at or above the ankles or of 
one entire hand and one entire foot as 
total and permanent disability within 
the leaning of this contract.” 





Great Record of the National Surety. 

Since the accession of W. B. Joyce 
to the presidency of the National Snr- 
ety Company, of New York the organi- 
vation has forced its way to the very 
forefront and no important movement 
in the business is undertaken without 
first learning the attitude of Mr. Joyce 
thereto. 

In 1909 the 


National made heavy 
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Reserves : 
{ Unexpired Risks 


Statutory 


Voluntary 





Ce 2 
State and Manicipal Bonds..:... 
U.S. Government Bonds........ 
Mortgage Loaus on Real Estate. . 


Interest Due and Accrued..... .. 
All Other Securities............. 
Premiums in course of collection 


Casualty Claims................. 

Credit Claims.... 
| Commissions..... 

Taxes and Sundries........ 
( Credit Department 
) Special Contingent 
Surplus to Policyholders........ 


The Ocean Accident and 
(iuarantee Corporation, Ltd. 


of London, England 


UNITED STATES BRANCH 


Statement, December 31, 1909 


ASSETS 
= 96a $2,360,674.00 


146,235.00 
153,000.00 
150,000.00 
91,211.91 
40,964.95 
6,650.00 
305,834.52 
$3,854,570.38 


LIABILITIES 


ieee eae s ciaeee $1,228, 609.86 
721,024.46 
179,517.41 

79,820.01 
75,545.00 
50,000.00 
950.000.00 
1,270,053.64 


$3,854,570.38 


LINES WRITTEN: 


Liability, Automobile, Elevator, Steam Boiler, Plate Glass, 
Burglary, Messenger Hold-up, Fidelity Bonds, 
Health, Personal Accident and 
Credit Insurance. 


AMERICAN HEAD OFFICE ; 


John and William Streets, New York City 
OSCAR ISING, General Manager 











vauins to its already enviable financial 
condition. It now has assets of $3,864,- 
016; capital of $750,000 and a net sur- 
plus of $1,004,769. 

The company is a splendid example 
of what may be accomplished by a man 
of capacity, and tireless energy. 





Ocean Accident in Mass. 

W. A. Hamilton & Company of Bos- 
ton have been appointed general agents 
of the Ocean Accident & Guarantee 
Company for all of its lines save credit 
insurance. 


A permanent organization has been 
effected by the Peninsular Casualty of 
Jacksonville, Fla., and the Company is 
now ready to begin business in that 
State. The paid in capital is $150,000 
and the Company is doing a general 
casualty business, accident, health, in- 
dustrial, employers liability, plate glass, 
burglary, etc. The officers are as fol- 
lows: Duncan U. Fletcher, president, 
M. D. Johnson, vice-president and gen- 
eral manager; P. D. Cassiday, secre- 
tary; O. S. Allbritton, treasurer, and D. 
S. Shine, Jr., assistant secretary. 
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PERSONAL SURETYSHIP A HABIT. 


By M. M. Townshend, Gupnieaniai 


Surety 


of any other method 
the custom of furnishing individual 
bondsmen was in vogue so long before 
the advent of corporate suretyship that 
it became a habit, and, like most bad 
habits, so deeply rooted that nothing 
but death could cure it. In fact, this 
common enemy of all life is helping to 


In the absence 


solve the question, for the business 
man of the old school is rapidly pass- 
ing away. 


A new era is dawning in the world of 
corporate suretyship, for a new genera- 
tion is taking charge of affairs and the 
spirit of progress demands new ideas 
and better methods of transacting busi- 
ness; the change from the old to the 
new cannot and will not be partial, but 
must be general all along the line. Old 
methods are inadequate for the re- 
quirements of to-day, and just as the 
writing machine has driven the pen 
from business correspondence, so will 
corporate surety bonds displace those 
of individuals. The up-to-date business 
man declines to assume such an uncer- 
tain and hazardous obligation as sure- 
tyship, for even a friend, and when he 


INSURE MISS ST. DENIS’ ARMS. 
Whilden & eancest: Place $50,000 on 
Hindoo Dancer Starring Here. 

In the Atlantic City 
of January 31 we note 
“Henry B. Harris, 
the tour of Ruth St. Denis, whose Hin- 
doo dances are the sensation of the 
current theatrical season, has arranged 
through Whilden & Hancock, insurance 
brokers, of New York, for $50,000 insur- 


Evening Union 
the following: 
who is directing 


ance on Miss St. Denis’ arms against 
injury by accident. This is an unusual 
procedure for a dancer, but inasmuch 
as Miss St. Denis’ arms are brought 
more into play than her lower limbs, in 


her terpsichorean features, and as Mr. 
Harris has made a number of contracts 
for his dancer’s appearance in different 
which there is a forfeit clause 
unable to appear, he has mere- 
ised a business man’s precau- 
tion and placed this insurance. Pade- 
rewski’s fingers were insured for $125, 
Mischa Elman, the celebrated 
had his digitals insured 
this sort of insurance 
an unknown feature.” 


cities in 
if she is 
lv exerc 


000, 
boy violinist, 
for $50,900, 
gambling is not 


and 


so 








Open for a Proposition 
Man of valued experience in 
fire and fidelity 
seeks connection with progres_ 
New York City Agency. 
Address Wide-Awake. C 
THE EasteRN UNDERWRITER 
105 William Street, New York 


insurance lines 


sive 


are 











WANTED 


High Class Stock Salesmen 


We have a proposition meriting 
investigation for a few clean cut 
Stock Salesmen. Choice opportu- 
sfortheright men. Address, 


In care of 


nitic 
Sxow & WILLIAMS, 
MID-CONTINENT CASUALTY CO. 


Missouri Trust Bldg. St. Louis 














of Agencies The Title Guaranty and 
Company. 


requires bonds of others he wants and 
demands security that secures. 
Practice Obsolete in New Communities. 

The truth of these statements is 
borne out by the fact that the more re- 
cently developed portions of this coun- 
try, where the young man is the busi- 
ness factor, personal surety bonds are 
considerably in the minority and the 
premium income from corporate bonds 
is larger per capita of population than 
in some of the older sections of the 
East. It will be observed, therefore, 
that there are two great factors forcing 
corporate suretyship forward, viz., its 
logical superiority and the natural law 
of elimination. 

The turning point in the history of 
corporate bonds, I believe, has arrived. 
What is most needed to further the 
work is a missionary in every locality 
to lay before the public the great bene- 
fits of the corporate bond, and I can 
think of no better material for this 
work than the Insurance agents and 
lawyers, nor do I know of any similar 
line of business that promises as great 
return for earnest effort. 


Ocean Accident & Guarantee Corp. 





The financial statement of the United 
States Branch of the Ocean Accident 
& Guarantee Corporation as of January 
Ist, 1910, indicates that the year just 
closed is another one of notable suc- 
cess on the part of that progressive 
corporation. In every department but 
one the Ocean considerably increased 
its premium writings during the year, 
the exception being the credit insur- 
ance branch, and the reduction of in- 
come in this department being due en- 
tirely to the Corporation’s conserva- 
tive judgment in passing upon risks of 
this character until the return of nor- 
mal conditions to the mercantile world. 


That conditions of commercial uncer- 
tainty had been anticipated by the 
Ocean in an underwriting way is evi- 


dent from the fact that extra large re- 
serves—exceeding the statutory re- 
quirements by over half a million dol- 
lars—were set aside a year ago to take 
care of contingent losses; and although 
these losses came, and came heavily 
upon the Credit Department, the Ocean 
by reason of its foresight a year ago, 
is able at this time to present a finan 
cial statement which shows not only 
unimpaired resources but a further bul- 
warking of its strong position. The 
premium income for 1909 is very much 
larger than that of any previous year. 
The statutory reserves are increased in 
proportion with the growth of the busi- 
ness, and in addition to these require- 
ments the Ocean still carries a volun- 
tary credit reserve of fifty thousand 
dollars and the special contingent re- 
serve of two hundred and fifty thous- 
and dollars which it has maintained 
for some years. Besides all this the 
surplus to policyholders has been 
creased. 

A glance at the assets of the United 
States branch of the Ocean, which as- 
|sets have been increased by about 





in- | 


| 


| 


$200,000 as compared with the previous | 


| year, shows its securities to consist of 
high class railroad, municipal and Gov- 

ernment bonds with a market value of 

3,259,909 as appraised by the insur- 
ance department of the State of New 
York, and other assets in the form of 
cash in banks, secured mortgages, etc., 
which bring its total assets close to the 
four million mark. 

During the year just closed the Ocean 
added fidelity bonds and plate glass in- 
surance; and by an extra deposit of 
$100,000 qualified itself to write, in ad- 
dition to credit insurance, several other 
lines in the State of Massachusetts. 
The additional deposit referred to gives 
the Ocean a capital on deposit in the 


various States of more than half a mil- 
| lion dollars. 


Life Notes from Trenton. 





Trenton, N. J., Feb. 9.—Judge Mac- 
pherson granted a judgment for $320 
in the City District Court here last 
week at the suit of the Penn Mutual 
Life Insurance Co., against Max Litt, a 
merchant of this city. 

Mr. Litt took out a $10,000 life insur- 
ance policy and gave a promissory note 
for the premium, which amounted to | 
$320. When the policy was sent to him | 
he refused to accept it on the ground 
that its terms were not satisfactory. 
He refused to pay the note when it be- 
came due and the Company sued for | 
the amount of the premium. 











Assets Close to $2,000,000. 





| 
| 
The admitted assets of the Continen- 
tal Casualty Company of Chicago, are | 
rapidly approaching the two million | 
dollar mark, being $1,917,193, while the | 
net surplus is almost $400,000. An idea | 
as to the rapid expansion of the Conti- | 
nental’s business may be had when it | 
is noted that its payments to beneficia- | 
ries under its policies amount to over | 
$1,000,000 a year. President Alexander 
has forced a wonderful growth in the 
operations of the Company since he as- 
suned its management, and its future 
prospects are decidedly bright. 


The Northwestern Casualty Co. of 
Milwaukee, which does an industrial 
accident and health business, expects 
shortly to add a death benefit to the 
lines written, at which time it will en- 
ter several new States. 





February 10, 1910. 








The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 


President 
Capital. . $500,000 
Total Assets, ‘April 1. 1909 $1,427,564 
Surplus (Policyholders) $714,598 
AFE ~ a 
UPERIOR P ouicies 
ATISFACTORY 
PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 

GLASS AND CREDIT INSURANCE. 

AGENCY CORRESPONDENCE 
SOLICITED 











Acc/DINT INS payee CoMP/MY 
of New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, Presidens. 
290-292 Broadway, New York. 











The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





Commercial Union Assurance Company 
(Limited ) 
OF LONDON 
PINE AND WILLIAM STS., 








NEW YORK CITY 


“I want to confer with 
stock salesmen of 
ability.”’ 

ALFRED G. WORMSER 


MANAGER 


Prudential 
Casualty Co. 


OF INDIANAPOLIS 


Cash Capital, $1,000,000 


Incorporated under the laws of the State 
of Indiana. A sound and clean Company 
supported by leading bankers and mer- 
chants. 


807-808 MUTUAL LIFE BUILDING 
PHILADELPHIA 








Court, and covering all 
miscellaneous require- 


Fidelity Bonds guarantee- 
ing the honesty of em- 
ployees in positions of 
public and private trust 


THE EZTNA INDEMNITY COMPANY 


OF HARTFORD, CONN. 
EXECUTES :—Surety Bonds, Contractors, ISSUES :—Burglary Insurance Policies 


Plate Giass Insurance Policies 
Personal Accident Policies 
and 


Health Insurance Policies 


We have desirable territory for Agents and would be glad to correspond 
h business producers 


JHE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK. 














Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 
odes FOR THE...... 


SECURITY CASUALTY CO. 
OF INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 
































Vebruary 19, 1910. 


LEGAL DECISION. 


Separate Policy Provisions—Two 
Clauses Connected by Word- 
ing of Contract. 





The Insurance Green Bag of Chicago, 
issued by George J. Kuebler and George 
J. Brown, attorneys, gives a _ brief 
relative to the coupling of “separate 
policy provisions,” by the words “sub- 
sect to its conditions” in the policy con- 
tract, which is given herewith: 

The beneficiary obtained judgment under 
an accident policy which provided that the 

unpany insured, 

Against the effects of bodily injury 
caused directly or independently of all 
other causes by external, violent and ac- 
cidental means, which bodily injury, or 
their effects shall not be caused wholly 
or in part, directly or indirectly by any 
bodily or mental disease, defect or in- 
firmity. 

The policy contained another provision un 
“connected, by reference in the policy fo the 
foregoing general provision. 

For loss of life only resulting 
or in part from sunstroke, freezing, sep 
ticaemia, ete.—the company will pay 
one-half of the principal sum provided 
in Schedule A. 

In deciding the issues for the beneficiary, 
the court in part: 

While it is possible for an accident in- 
surance company to so reduce the re- 
covery in case of an external, violent 
and accidental death arising in whole or 
in part from the specified causes, there 
is nothing in the policy, read as a whole, 
from which it may be _ satisfactorily 
argued or determined that it was so in- 
tended by the defendant in this case. 
The separate and independent paragraph 
referred to does not, as in prior para- 
graphs, refer to the preceding general 
provisions as to external, violent and ac 
cidental means. 

The case is distinguished from several de 
cisions where practically the same language 
in the a ey was used, but in the leading 
case “l by the company, it 
the two clauses were directly 
‘subjec to its eonditions,” 


similar reference the e 


wholly 





connected by 

without which 
iuses are deemed 
separate 





For the Casualty Solicitor. 





Much useless effort will be spared the 
solicitor for casualty insurance if he 
carefully reads the hints offered by Dr. 
C. H. Harbaugh in his little booklet 
“Selection of Risks by the Casualty 
Solicitor,” published by the Spectator 
Company, New York City. 





Standard Accident. 





The figures of the Standard Accident 
of Detroit for the year 1909 showed 
substantial gains in all directions. The 
assets are $3,526,059, surplus over and 
above capital and other liabilities $1,- 
179,350. The company added to its 


appears that, 
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nana: one the past year $205,753, 

besides increasing its reserves $92, 768 | 

In addition to the reserves required by 

law the Standard has a reserve for con- 
tingencies of $150,000. This item was 

increased $50,000 during the past year, 

showing commendable conservatism on 

the part of the management. In its 
twenty-six years of business there has 

been no bachward move, each year 
showing steady increases. Total claims | 
paid to policyholders amount to over | 
$12,000,000. 





SELECTING DEPOSITORIES. 





Preference to be Given by New York | 


State Authcrities to Banks Offer- 
ing Surety Bonds. 





In selecting depositories for public 
funds the New York State au*horities 
will limit their approval to institutions 
whose surplus and undivided profits ex- 
ceed 20 per cent. of their capital. ‘Pref- 
erance will be given to State institu- 
‘ions Offering satisfactory surety com 
pany bonds.” Announcement also is 
made, statutes permitting. “That it 1s 
proposed to arrange for the acceptancé 
of a uniform bond to secure deposits, 
whether belonging to the general fund 
or to the canal fund and whether se 
cured by State bonds or by the bond of 
a surety company also to require the 
payment of a uniform rate of interes 
of not less than 3 per cent. on al! 
State deposits, excepting so-valled ‘ac- 
tive accounts,’ interest to be paid semi 
annually.” 


Contract Bond of $475,000. 


When the bid of George W. 
son, of Chicago, for 
the Yonkers Pressure Tunnel, of tha 
Catskill Acqueduct, was accepted, it 
was necessary for the successful bidder 
to furnish a surety bond of $475,000 
This was done through the co-operation 
of the following companies: Title Guar- 
anty & Surety.$100,000; American Bon4- 


Jack- 
the construction of 


ing, $50,000; Empire State Surety, $50,- 
000; United Surety, $60,000; Peoples 
Surety, $50,000; Bankers Surety, $50,000: 


National Surety, $100,000 and the Mas- 
sachusetts Bonding, $15,000. | 





In Early Stages of Promotion. 

T. A. Roberts and others are arrang- 
ing to promote the Guarantee Surety 
and Casualty Company of Kansas City 
Mo. Once preliminary plans be effected 
a direct canvass will be made for the 
sale of s‘ock. 











CASUALTY GENERAL AGENCY WANTED 


The advertiser controls a fine business throughout Oregon and seeks the 
general agency of a thoroughly reliable casualty company to handle it. 
good plant and will give best references. 

EASTERN UNDERWRITER 


Have 
Address in confidence W. ., care 


105 William Street, New York City 











THE BEST RESULTS 


are obtained by agents who represent the 


CONTINENTAL CASUALTY 


COMPANY 


CHICAGO, ILLINOIS 


because the 


accident and health insurance. 


have the Greatest Variety of the Most Attractive policies of 


f you would share in the prosperity of Continental representatives, address 


H. G. B. ALEXANDER, President and General Manager 


1208 Michigan Avenue . 


Chicago, 








THE 


$100,000 deposited with Auditor of State 
for Protection to Policyholders 





WORTH !NVESTIGATING 


BIG OPPORTUNITIES FOR 
COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 


INDIANAPOLIS, IND. 


AGENTS IN WRITING 


E. O. BURGAN, 


Manager 











THE FRANKFORT 
MARINE, ACCIDENT INSURANCE CO. 


AND PLATE GLASS of Frankfort-On-The-Main, Germany 
——ESTABLISHED 1865—— 
United States Department, 100 William Street, New York, N. Y. 


TRUSTEES : Bro HARD DELAFIELD, Pres. of National Park Bank 
ERNsTt THALMANN, of Ladenburg, Thalmann & Co. 
Bruty ESANT F isu, 214 Broadway, New York 

. Mgr. and Attorney JNO, M. SMITH, Sec. 


INSU RANCES TRANSACTED 


C. H. FRANKLIN, U.8 U. 8. Branch 


LIABILITY— Burglary 
Employers General Vessel Owners Workmen's Collective 
Public Landlords Contingent Individuai Accident & Health 
Teams Elevator Druggists & Physicians Industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 











Net Surplus and Capital - - - 
Income 1909 - - ‘ és 7 


$486,413 
1,146,725 
WILL AID GOOD MEN IN 
ESTABLISHING AGENCIES 
3est Policies 
A. E. FORREST, Vice-Pres. and Secy., 
CHICAGO 


Largest Commissions or Profit Sharing Contract 








THE PIONEER IN ITS LINE 


ASSETS $300,000 


Indiana and Ohio Live Stock Insurance Co. 
—INSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 


ESTABLISHED 1886 








———— | 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 


BEATENSE“¢e civenr POLICIES 


AND H 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres 8S. WM. BURTON, Sec ALONZO G. BROOKS, Ass’t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED 











BONDS—CASUALTY 


AGENTS 





Can command Bond 
or Casualty business 
Are seeking an 
Agency connection 
Are not representing 
another like Company 





IF 


YOU 
Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY oF NEW YORK 











| F. W. LAWSON 


Health, Credit, Burglary 


ninety LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office F. J. Walters 


Resident Manager 
CHICAGO 45-49 Cedar St. 


New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs. ,-— 
Established 1869. _ New England 


Gen’! Manager 


Liability, Accideat, 





and Steam boiler 
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UNITED sURETY COMPANY WANTED 


SALARIED FIELD MEN 
BALTIMORE,MD. 











THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
W. O. JOHNSON, President 
ROOHERY BLDG., CHICAGO, ILL. 
Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 


Address President’s Office ' 
J. B. SELLS, Assistant to President ; 





JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JomNn. 











STATE MUTUAL OF GEORGIA | 


the Largest Southern Non-Industrial Life Company 
FINANCIAL STATEMENT, JUNE 30, 1909 
Admitted Assets - - - $2,337,577.52 
Legal Reserve + - - - - - 2,068,581.97 


an unimpeachable record can secure good RIE SRS ea 204,657.85 
$40,000,000 INSURANCE IN FORCE 


STATE MUTUAL LIFE INSURANCE CO. 
Head Office: ROME, GEORGIA C. R. PORTER, President 








Any successful Life Insurance solicitor, having 


territory with a liberal contract by addressing 














Security Mutual Life Insurance Company 


BINGHAMTON, N. Y. is to give each solicitor 

mo opportunity in 

procuring new business. 

Our methods are systematic and thorough enabling each man 


to work direct from the home office. If you want good leads 
and appreciate square dealing, come with us. 


THE EQUITABLE LIFE INS. CO. OF TEXAS 


WRITE NOW——RIGHT NOW 
San Antonio, Texas 











THE NATIONAL LIFE U. S.A 


Wants Good Producers for District and General Agents 
A SPLENDID CHANCE 

to grow with a Western Company more than forty 

years old, erating in thirty Stat s and Teni- 

ig Oo} ng in thirty s 1¢ eri 1. J. MCGEE 








WOBK FOR YOURSELF! 
We have a Special Proposition for 1910. Why not write us? 








CHICAGO'S OLDEST AND STRONGEST COMPANY 


We ipeeri ero K eep Your Eye 
EMPIRE LIFE INSURANCE GOMPANY |: On This Page 


HOME OFFICE 


Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, See what the “*UNION 
Operated Along Conservative Lines and Offering NATIONAL LIFE” of 
Exceptional Advantages for High Class Producers. Philadelphia has to say next 














week in this publication. It 





will be of interest to the 





whole life insurance fraternity. 


The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 


Don’t miss it. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 





SOLICITORS 


LIBERAL COMMISSIONS 


THOROUGHLY 
UP-TO-DATE POLICIES 


CORRESPONDENCE 


PANY SOLICITED 





DIRECT WITH THE COM- 








ACTIVE, RELIABLE W. E. A. WuHueeter, PRes. 


GEO. STEVENSON, JR., 


PRESIDENT 


JAMES CHAPPELLE, 


SECRETARY 


T, A. NORRIS, 


AGENCY SUPERINTENDENT 





























UNION NATIONAL LIFE INSURANCE COMPANY 


PHILADELPHIA, PENNA. 
HOME OFFICE, - += PENNSYLVANIA BUILDING 
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